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ELLIS G. RICHARDS — 
RETIRES FROM NORTH 
BRITISH COMBINATION 


Cecil F. Shalleross, New York Manager 
of Royal, Will Be His 


Successor 
CHANGE SURPRISE TO BUSINESS 


Details Completed and Announced By 
North 
and Sinclair Last Week 


British Managers Worley 


No greater surprise could have pos- 
sibly thrown into the 
district in New York City 
attending the announcement of the re- 
Richards as United 
States manager of the North British & 


insurance 
that 


been 
than 


tirement of Ellis G 


Mercantile Insurance Co., of London, 
and president of the Mercantile Insur- 
America, the Common- 
New York, 


Insurance 


ance Co., of 
wealth Insurance Co., of 
Pennsylvania Fire 
Philadelphia, and the appoint 
Cecil F. Shall- 


cross, New York Manager of the Royal 


and the 
Co.,, of 
ment and election of 


Insurance Co., of England, as his suc- 
cessor. 

It has been known for some time that 
Ellis G. Richards contemplated retiring 
from the prominent position in the fire 
underwriting world he has filled so 
acceptab!y for a period of twenty years, 
but little thought was there that the 
event would be precipitated in the man” 
ner of a bomb dropped at mid-day on 
William Street. 

One of Prominent Old School 

Mr. Richards is one of the old school 
of underwriters, fine twenty years ago, 
and refined in the myriad of changes 
which have beset the business during 
the years which have intervened. He is 
of the vintage of President Elbridge 
G. Snow, of the Home of New York, 
President A. W. Damon, of the Spring 
field Fire & Marine, President W. B. 
Clark, of the Aetna Insurance Co., and 
the now retired United States Manager 
of the Liverpool & London & Globe, of 
England, Henry W. Eaton. 

Mr. Richards as an underwriter is 
regarded as one of the front rank. He 
Possesses a great command of detail, 
and in the important matter of classifi- 
cation, his work has been accepted as 
an authority Through his study in 
connection with schedule rating, Mr 


(Continued on page 17) 
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INTERPRETING THE TRUE SPIRIT OF INSURANCE 








Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Underwriting Capacity Second to None 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, 


Commissions, 


Explosion, 


Hail, Marine (Inland and Ocean), Parcel Post, Profits, Revis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover 


STRENGTH 


REPUTATION 


SERVICE 




















Independence Square 


BRANCH OFFICE, 


76 William St., 


The Pennsylvania Fire Insurance Co. 


PHILADELPHIA 
N. Y. CITY 


E. G. RICHARDS, President 





Writes all customary forms of Fire Insurance 





Born under the shadow of Independence Hall, its office has 


been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 











1867 The 


1919 


EQUITABLE LIFE 0FIOWA 


Announces 


TO POLICYHOLDERS 


DIVIDENDS 
For 1919 


Continued on the same scale as that used for the 
previous year. 
Insurance in force Dec. 31, 1918..... $159,618,091.00 


Increase in Insurance in force during 


1918 
STABILITY—SERVICE 


bind $ 19,532,665.00 
LOW NET COST 


For further information address: 


H. E. ALDRICH, Vice-president and Supt. of Agents 


Home Office, Des Moines, Iowa 


under the act of Congress, March 3, of 1879. 


INSURANCE BEING 
WRITTEN IN EUROPE 


Equitable Life Assurance Society— 
Mutual Life and New York Life 


Discontinue Writing 


BUSINESS AT HOME 


Broad Action of New York Life Made 


Its Position 


PLENTY OF 


Simply Invulnerable 


in France 


By Clarence Axman 
Paris, France, Jan. 27. Not a single 
life insurance being written 
Allied 


countries at the present time by Amer 


policy is 


on the continent of Europe in 


ican life insurance companies, 

The last of the big three group which 
at one time was an important factor in 
The New 
informed its European repre- 


European life 
York Life 


Insurance 


sentatives that no new business would 
be accepted in Europe after January 1, 
The reason given is that the Company 
writes so much business in America 
that it has no trouble in reaching and 
surpassing its limitation of new pro- 
duction there 
The Equitable 
from new 
ber of years ago. 


began withdrawing 
writings in Europe a num- 
The Mutual Life’s 
withdrawal was more recent. The New 
York Life stopped writing in enemy 
countries at the beginning of the great 
war. About a year and a half ago it 
stopped in Scandinavian countries and 
Russia, and on January 1, the new rule 
took effect in Spain, France, Holland, 
Belgium and England 

At the offices of the New York Life 
considerable regret was expressed 
about the action of the company 

Frederick A. Jackson, comptrotler, is 
in charge He was comptroller at the 
New York office, before coming to 
France Mr. Jackson told The Eastern 
Underwriter that if the Company had 
not decided to discontinue new writings 
over here its position would have been 
simply invulnerable. 

There are many reasons for this, one 
being the broad action of the New York 
Life in regard to the moratorium, After 
the war got under way the French gov 
ernment adopted a moratorium to the 
effect that policyholders need not pay 
their premiums until the end of the 
war—a perfectly proper position to take 

(Continued on page 9) 
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Fraternal Aid 
Union Assessment 


ISSUES CALL ‘FOR: MORE FUNDS 





Supreme President Young Tells Why 
Action by the Association is 
Necessary 
The February issue of the “Guide,” 
the official publication of the Fraternal 
Aid Union, of Lawrence, Kansas, calls 
for a special assessment of one dollar 
per thousand of insurance carried, for 
the month of February. This is the 
third special assessment of a like 
amount, in as many months. In an- 
swer to an inquiring member of the 
Union as to why the extra assessments 
were necessary, Supreme President V. 
A. Young wrote as follows: 


“The secretary of your lodge has 
requested me to give you what infor- 
mation I may with reference to the 


special or extra assessments that have 
been calied. 


More Calls to Come 

“T will say first, that it will be neces- 
sary to call] these extra assessments 
every month up through April in all 
plobability, to meet our excess losses 
from influenza. Up to the present time 
we have had 306 deaths throughour 
the United States—members belonging 
to our Society. These losses average 
about $1200 each. An extra assessment 
brings in an amount somewhere from 
sixty to sixty-five thousand dollars, 
hence you will see the necessity for 
the number of assessments mentioned 
above. 

“Our experience is in no wise differ- 
ent from any other company or frater- 
nal order in the United States that has 
the number of exposures that we have, 
i. e., approximately 112,000. Many of 
the orders are making extra assess- 
ments, others are drawing upon their 
surplus funds. 


Rates Inadequate 
“Our Society has been drawing upon 
the surplus for more than a year past 
to pay the normal losses in the inade- 
quate rate classes and it would be un- 


wise for us to go further in this 
direction. I may say also, with refer- 
ence to those societies under inade- 


that are drawtug on their 
surplus funds to pay their influenza 
losses, that it is just as unwise. I 
admit it is quite a satisfaction to their 
members, but it is a short-sighted por. 
cy just the same, as it gives these 
members the impression that their 
rates are adequate for whole life and 
for any emergency that might occur, 
when such is not the case, and when 
their re-rating comes the readjustment 
will be all the more burdensome. 

“It was estimated several weeks ago 
that the death rate from influenza in 
the United States was over 900,000 and 
the estimate for the world is 6,000,000. 
There has been nothing in 2000 years, 
so far as history shows, that has equal. 
led the losses from this epidemic that 
Wwe now appear to be getting more or 
less used to. It appears to be on the 
wane but we are still receiving notice 
of losses. 

“Our members were entitled to the 
knowledge and confidence that no mat- 
ter what happened their losses would 
be paid and paid promptly. To repudi- 
ate these losses would be unthinkable. 
This was the view that we took of the 
matter right at the start and I am 
glad to say that a great majority of 
our members are of the same opinion. 

“Tt comes hard I admit, after all the 
war donations that have confronted us, 
but there was no other honorable 
course to pursue.” 

Supreme Secretary’s Notice 

To members of the Fraternal Aid 
Union who are delinquent in making 
payments of assessments and lodge 
dues, Supreme Secretary L. D, Roberts 
sends the following notice: 


quate rates 











Equitable Non-Cancellable Accident | 


and Health Insurance 
May be sold only by Equitable representatives. 


This protects you. 


JOHN M. RIEHLE, Manager 


(SINCE ’96) 


Equitable Life Assurance Society 
of the United States, 


68 William Street, New York, N. Y. ’Phone John 4343 


| 





“All holders of 
Certificates must make payment of their 
assessments and local lodge dues on or 
before the 


American 4 per cent. for which the same are due 
able, or the member 


suspends himself, 


and 


first of the month, or period, 


automatic 
5 and his benefit certi- 
ficate shall be null and void and of no 





pay- 
ally 


for which they become due and pay- effect, and shall so remain until such 
able, or the member automatically suspended member shall reinstate his 
suspends himself if within the first membership under the provision of Sec- 
three years of membership of such cer- tion 69 of the Constitution of the So- 
tificate, and his benefits shall be null ciety.” 


and ‘void and of no effect, 
remain 


and shall so 
member 


until such suspended 


shall reinstate his membership under International Life Record 

the provisions of Section 69 of the 

Constitution of the Society. If such The outstanding insurance of the In- 
certificate shall have been in effect ternational Life of St. Louis more than 
more than three years then failure to doubled during the last six years, while 
make the necessary payments shall its assets more than tripled in the 
give the holder thereot such paid-up same period. In 1913 the company’s 
values as certificate may indicate. business was $35,147,874; 1914, $41,532.- 


209; 1915, $46,665,972; 
1917, $70,227,486; 


1916, 
Other Payments 


$53,076,609; 
1918, $77,042,499. 


“All holders of other classes of certi- Its admitted assets in 1913 were $3,- 
ficates must make payment of their 503,148; 1914, $4,464,910; 1915, $5,053,- 
assessments and local lodge dues on 536; 1916, $6,713,483; 1917, $9,411,880; 
or before the last day of the month 1918, $11,593,728. 











We NEVER Demobilize 


While our country’s military forces are being demobil- 
ized, GUARDIAN policyholde rs continue to mobilize under 
our plan to help increase the nation’s economic strength 
through individual effort. 


A. TO BE HEALTHY AND ACTIVE 
Every policyholder is entitled to Health Reclamation 
Service. 

B. TO SAVE FOOD 
Every policyholder may obtain the knowledge of 
Scientific Household Diets. 

C. TO PRODUCE FOOD 
Every policyholder may procure information on the 
Planning and Care of a Food Garden. 

D. TO BE THRIFTY 
Every policyholder will be furnished with a simple 
plan of Household Budgeting as a Practical Thrift 
Measure. 





The GUARDIAN’S perfect protection policies contain 
Waiver of Premiums, Disability, Annuity and Double 
Indemnity Clauses. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Fifty-eight Years of Unsurpassed Service to Policyholders 
For a direct agency connection address: 
T. LOUIS HANSEN, Vice-Prest & Agency Manager 


50 Union Square NEW YORK, N. Y. 














Guardian Extends 
Health Service 


TO 





LETTER POLICYHOLDERS 





Rounds Out Program With Practica] 
Advice from the Life Extension 
Institute, Ince. 


In a letter to managers and cashiers, 
President Hubert Cillis of the Guardian 
Life Insurance Company of America 
announces the extension of that com. 
pany’s program of service to policy- 
holders, in the form of a new health 
service to be given by the company 
free of charge to the policyholders in 


the second policy year, through the 
Life Extension Institute, Incorporated 
The extension of this service is de- 


scribed as follows: 

“This Health Service, to be 
Health Service No. 2, will 
the following: 

A letter of practical advice from 
the Life Extension Institute, Inc., 
with “Keep Well” leaflets and such 
printed instructions and educa 
tional material as fit the case. The 
letter will be based upon a ques- 
tionaire sent by the Institute to the 
policyholder and upon a urinalysis 
both chemical and microscopic. The 
Institute will report its findings 
direct to the policyholder. A 
Quarterly Health Magazine receiv- 
ed from the Institute for a period 
of one year. 

Just how Health 


called 
consist of 


Service No. 2 will 
round out The Guardian Life Health 
Service program is explained in an 
attached memorandum. We are pleased 
to thus place at the disposal of our 
policyholders what seems to bea fairly 
complete program of Health Service, 
in the belief that Health Service along 
these lines is an organic function of 
life insurance. with the purpose of 
lengthening the life of the policyholder 
and of the policy. By keeping well the 
policyholder will benefit himself, his 
family and the nation. 


The usefulness and need of Health 
Service is particularly emphasized by 
the rejection in the draft of one out 


of every three of the country’s young 


men and the spread of the Influenza 
Pneumonia epidemic. 
Memorandum Guardian Life Health 
Services 

I—Health Service No. 1 to the New 
Policyholder is offered in the first pol- 
icy year with the letter of welcome 
When the applicant becomes a_ policy 


holder. It consists of an _ individual 
letter of practical advice from the Life 
Extension Institute, Inc., to the policy- 
holder on how to keep well, live more 
effectively and lengthen his life. It is 
based upon a questionaire and _partic- 
wars taken from the just-completed 
medical examination for life insurance. 
The monthly magazine “How to Live” 
is sent to the policyholder for one year. 

II—Health Service No. 2 for the 
policyholder in the Second Policy Year. 
Described above. 

Ill Hearth Service No. 3 
cyholder of three or more 
ing. It consists of a complete medical ex- 
amination made in the home-town 0! 
the insured by a physician of the Life 
Extension Institute. An individual re- 
port rendered by the Life Extension In- 
stitute based upon an individual study 
of each policyholder’s case. This serv- 
ice is available to a policyholder in his 
third policy year and every year there- 
after. The standing of a policy is in no 
way affected by taking advantage of the 
rendered 


for the p li 


vears stand 





Health Service. Reports are 
by the Life Extension Institute to the 
policyholder directly. 
$1,500,000 In January 

$1,500,000 of new issued life insur 
ance is the January record of the Peres 
F. Hut Agency of the Travelers Insur- 
ance Company.. The December bus!- 


ness was also $1,500,000. 


oa 
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Brokerage System 
Leach Upon Business 


VIEWS OF JAMES F. WHITNEY 


Says Present Condition is Result of 
Companies’ Attitude in the 
Premises 
From James F. Whitney, agent for 


New Hampshire, of the Mutual Benefit 
Life with headquarters in the Odd 
Fellows Building at Nashua, N. H., 
The Eastern Underwriter received the 
subjoined letter in connection with 
“Part Time Agents and General Brok- 
ers.” Mr. Whitney’s views are as fol- 
lows: 

I apprehend that the articles you 
have recently published from the pens 
of General Agents Fell and Bohm will 











if A. F. Doran will send The 
Eastern Underwriter his or her 
address and connection the letter 
sent to this office taking excep- 
tion to statements of Julius Bohm 
about brokers and part time 
agents, creating unfair competi- 
tion, etc., will be published. This 
publication has no part in the 
discussion other than furnishing 
a medium for an expressiv of 
views, and they must be irank 
and open. 


eneuiunanaeaennaniens 
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elicit many commendatory letters from 
like minded managers throughout the 
country; too many to publish, and com- 
ing trom quarters so remote as not to 
be of special interest in New York, 
except in so far as they may indicate 
a‘widespread sympathy with the prin- 
tiples these gentlemen have had the 
courage to support by word and deed. 

This office does not accept nor offer 
brokerage business with exception of 
strictly surplus line business. We pay 
commissions only to our own licensed 
agents and to such licensed agents of 
other Companies as hold broker’s licen- 
ses. And only to the latter upon lines 
in excess of the line limit already is- 
sued by the particular company and, 
provided we are satisfied that no agent 
of our Company presently active has 
vorked on the case. 

In cases of applicants rejected by 
The Mutual Benefit or of subjects 
known in advance not to be eligible 
under our rules, we are always glad 
to advise the parties where in our 
opinion they will be best served, but 
do not permit ourselves to accept com- 
pensation directly or indirectly for 
such advice 

In my view the brokerage system as 
generally practiced is subversive from 
the standpoint of both company and 
agent and a leach upon the business. 
In New Hampshire we have much to 
he thankful for, however, in that brok- 
er’s licenses are granted only to agents 
holding company licenses. 

Tt would be interesting to see the 
figures of two or three of the more 
conservative companies showing the 
actual rates of mortality over a period 
of years on regular “agent” business 
and business originating with brokers. 

Fewer Brokers—Larger Agent's 

, Earnings 
egy hg este, eri extended to 
sec ewer they will be. The 
pote aa ~ the more room for 
re ~ engines .* believe the larger will 

— 3% ate ‘ of the individual agent. 
ein on 3 case” agent is another 
a 1 long ago I deliberately for- 
ited a $50,000 line which I had bee 
soliciting for a 1 ich 1ad been 
while - the - ong time, because. 
definite! last moment the line was 

ely offered for my company, the 


ower was made contingent upon the 
appointment of an agent, a friend of 
the applicant, who already represented 
another company and up to that time 
had also been actively soliciting the 
business. 
Need for Taking High Stand 

If more companies would take a high 
stand in the premises, the same would 
be reflected in the attitude of a larger 
number of general agents. And not 
until a much increased number of gen- 
eral agents come to regard the ethics 
and dignity of the business before their 
own temporary agigrandizement; not 
until they have the prevision to see 
that both they and their solicitors 
would fare better if brokerage and 
brokers were relegated to the demni- 
tion bow-wows; not until they can sense 
the satisfaction of counting themselves, 
each as ONE of the now small but 
growing band of exemplars who have 
the fortitude and altruism to stand for 
princip'es and practices which will re- 
store to our business its natural at- 
tractiveness and dignity;—not until 
that time comes I say, shall we descry 
the dawn of a better day. About that 
time look for the State Insurance De- 
partments, upon their own initiative, to 
take an interest in law enforcement 
and backed by an especially previded 
police power. May the present gene, 
ration live to see that day! 

General Agents Disregard Laws 

I believe that as large a proportion 
of general agents as local agents dis- 
regard the laws and for one of them 
to set out to bring an offender to book, 
would be like the pot calljng the kettle 
black. As for the minority who scru- 
pulously observe the spirit of the stat- 
utes, they realize the utter hopelessness 
and folly of “starting anything” without 
the mora] and financial support of a 
considerable number of their competi- 
tor associates; and likewise without 
the hearty individual and strong finan- 

(Continued on page 9) 


FORREST F. DRYDEN 
President 





The Prudential Insurance Company of America 


Incorporated Under the Laws of the State of New Jersey 






STRENGTH OF 
GIR ALTAR 


Missouri State 
President Dies 


STRICKEN IN NEW YORK CITY 


Joseph S$. Kendall, Who _ Recently 
Headed Company, Had An 
Interesting Career 

Joseph S. Kendal, the recently elect- 
ed president of the Missouri State Life 
Insurance Company of St. Louis, died 
early Thursday morning, February 13, 
in New York City of broncho-pneumonia 
fever and delir- 
ium following an attack of influenza. 
With him at the time of his death was 
his wife and his mother, Mrs. Joseph 
S. Kendall. 

A special car conveyed the body from 
New York City to Dallas, Mr. Kendall’s 
old home, where the funeral services 
and burial took place last Sunday after- 
noon. Senior Vice-President T. F. Law- 
rence of the Company, and some of the 
Board of Directors and others of the of- 
ficial staff of the Company joined the 
party from St. Louis to Dallas io attend 
the last services. 


accompanied by high 


Mr. Kendall’s Career 

Mr. Kendall was born May 19, 1884 
and, therefore, was in his 35th year. 
He began his business career in the 
litte town of Honey Grove, Texas, as 
driver of an express wagon. During 
his business career he gained a remark- 
able and unusual distinction and was 
a pronounced financial success in his 
business undertakings which were al- 
ways of magnitude and importance to 
the community. One of the most strik- 
ing features of his activities was put- 
ting Dallas “over the top” in the Fourth 
Liberty Loan drive in three and a half 
hours after the campaign opened. He 








HOME OFFICE 
Newark, N. J. 























Not Affected 
By Bolsheviki 


RUSSIAN COMPANIES PROTECTED 


Business Will Be Continued Despite 
Decrees—In Better Position Than 
German Institutions 


(Special to The’ Eastern 
Writing from 

date of January 27, 

editor of The Underwriter, 

says in connection with the condition of 

Russian 


Underwriter. \ 


Paris, France, under 
Clarence Axman, 
Fastern 


insurance 

A dispatch from Copenhagen gays 
that one of Russia's largest insurance 
companies publishes a statement that 
despite the Bolsheviki government's 
decree ordering the liquidation of all 
insurance companies in April 1919, 
business will be continued. 

The Russian 


companies: 


insurance offices are 
being moved outside the Soviet Re- 
public to the Ukraine, all the com- 
panies’ assets and liabilities transferred 
to Kelff, and the surplus funds placed 
safely in the form of new stock capital. 
The Statement points out how Rus- 
sian companies owning house property 
are in a more advantageous 
than German companies, which, as a 
rule, only hold mortgages, and con- 
cluded by declaring that all possible 
decrees and regulations issued by the 
Bolsheviki government do not affect any 
of the companies contracts or arrange- 
ments 


position 


r 


was a man of the very strictest integ- 
rity and had, during his short connec- 
tion with the management of the Mis 
souri State Life, already laid plans and 
taken many advanced and progressive 
Steps toward the goal which the Com 
pany must reach. The deceased leaves 
a widow, mother and three chitdren 
Joseph, 11, Billy 9 and Janet 6 


T. F. Lawrence, Acting President 


The Company has started the new 
year most auspiciously, its sales organ- 
ization having written and examined 
more than six millions of new business 
during the month of January, The 
future plans and business policy of the 
Company as outlined and advocated by 
Mr. Kendall will be carried out without 
change, with the continued expectation 
of the greatest year of achievement the 
Company has ever experienced. His 
death is a severe and distinct toss and 
shock to his associates and friends. He 
was a generous man and his personal 
interest and solicitude for the welfare 
and happiness of every employee of the 
Home Oflice, as well as all of those 
about him, had affectionately drawn 
him nearer to them; and in the circum- 
stances of this hopeful and buoyant 
young life being thus blotted out, alt 
deeply deplore his early dissolution. 
The Home Office in St. Louis was closed 
all day Monday out of respect 

T. F. Lawrence, vice-president, is act- 
ing president, and a successor to Mr. 
Kendall wil! be chosen by the Board 
of Directors at an early day. The elac- 
tion of Mr. Lawrence as president would 
meet with the hearty endorsement of 
the Company’s entire field force. 


Murrell & Kirk Matched 

G. F. Murrell, general agent of the 
Bankers Life Company at Pittsburgh, 
and A. T. Kirk of Colorado have been 
matched for a production duel during 
1919. The duel was arranged by W. 
W. Jaeger, regional sales manager of 
the Bankers Life for district No. 1, 


and Reed Hake, sales manager for 
district No. 3. The winner is to be 
decided on issued and paid for busi- 


ness. Mr. Murrell nosed out Mr. Kirk 
with a margin of $10,000 in 1918. In 
1917 it was the other way round, Kirk 
beat Murrell. 
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How to Conduct 
A General Agency 


TOLD BY JOS. D. BOOKSTAVER 


Travelers General Agent Compiles 
Creed Showing Various Requisites 
of Successful Operation 


Jos. D. Bookstaver, general agent of 
the Travelers Insurance Co., in New 
York City, has complied a 


, 


“Catechism 
of Success” which if adopted by alk 
agents as a class would go far toward 
establishing the principles necessary 
for the proper development of the busi 
ness and which is as follows: 

1. A general agent must first estab- 
lish the principle that success can only 
be attained through those he serves 
his agents. 

2. With this in 
agents—not 


mind he should 


“brother” his dominate 
them. He must 
thoroughly and convey that knowledge 
to his agents, thereby increasing their 
production and making individual suc- 
cesses of them—for it is only through 


learn the business 


them he can succeed, 

3. He must give up practically all of 
his own personal production, so that 
his whole, undivided time can be used 
for the benefit of his agents. 

4. He must be game and square, 
fair to himself and his associates and 
cheerfully willing to give as well as 
take. 

5. He must be an annalist, pyscholo- 
Bist and student of human nature, 80 
that he can ditferentiate between the 
various classes of men. 

6. He must be moral’y strong enough 
to control the business morals of his 
ussociates. 

7. He must be cordially and sincerely 
interested in the problems of his 
agents, but strong enough not to be 
blinded by his sympathies. 

8. He must at all times be open to 
honest and constructive criticism, and 
invite it; but at the same time, he 
must aim to minimize future possibili- 
ties of receiving it. 

9. He must have good health, energy 
that is not misdirected in wasted ef- 
fort and self respect born of a clear 
conscience, which three qualities, by 
the way, are the Faith, Hope and Chari 
ty of personal magnetism. 

10. He should not retard his own 
progress with the belief that the lack 
of a college education is a hindrance. 
One of the world’s greatest men said 
of himself that his education began when 
he was graduated from college. 

11. He must promise carefully and 
perform gamely. A promise is a con- 
tract from which legal routine has been 
eliminated. He must not be a welcher, 
as the performance of a losing con- 
tract very often adds prestige to the 
man who goes through with it. In 
short, he must be ‘‘game.” 

12. He must choose his sub-execu- 
tives with discerning care, or all be 
comes lost. The efficiency of a genius 
can be discounted by the carelessness 
of a clerk. 

13. The building up of an efficient, 
frictionless office staff is the hardest 
problem in this or any business; the 
getting of agents is the easiest. Treat 
an agent in an earnest, co-operative 
and sensible manner and it is surpris- 
ing how soon he becomes twins, trip- 
lets, ete. 

14. The bigger the man, the more the 
“knocks” and the really big man finds 
no difficulty in refraining from retal- 
iating in kind so that the “knocks” of 
his competitors become boosts for him- 
self. 

15. Play the game, play it hard, fast 
and, most of al, play it square. 


FIDELITY LEADERS’ MEETING 


Week June 23-30 Set for Annual Gather- 
ing At Philadelphia and At- 
lantic City 


The Fidelity Mutual Life announces 
the annual leaders’ convention of that 
company, will be held the week of 
June 23-30. The program provides for 
sessions in Philadelphia, June 23, 24, 
25 and 26, and Atlantic City on June 
27, 28, 29 and 30. Headquarters in 
Philadelphia will be at the Bellevue- 
Stratford Hotel, and jin Atlantic City 
at the Hotel Chalfonte. y 

The Fidelity Mutual convention this 
year is a double convention. Due to 
var conditions, the 1918 meeting was 
not held, and every field man of the 
company who is still a field man, and 
who qualified for membership in the 
club of last year is on the list to at- 
tend the meeting this year, together 
with all who shall have qualified dur- 
ing the current year. 

The Fidelity Mutual management 
have added an additional day to the 
convention on the Atlantic City end, 
and they say the meeting is going to 
have all the trimmings ineluding the 
famous “joy dinner” which was omitted 
in 1917. 

The ofiicers of the Fidelity Leaders’ 
Club are president, C. M. Hunsicker: 
vice-president, Karl Collings; second 
vice-president, B. W. Logan; secretary, 
W. ©. Walker; treasurer, F. H. Case._ 
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able for the life insurance salesman. 


by calling at 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coimpany in New 
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If you have any doubt in your mind have it dispelled 
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Phone 6030 Cortlandt 
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1850 


Good men, whether experienced in 
nifgsic 
Office, 277 Broadway. New York City 


FINANCE 
COMMITTEE (WILLIAM H, PORTER, Banker 


{CLARENCE H. KEBSEY, Pres, Tithe Guarantee and Trust Co 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


fe insurance or not, may make direct contracts with this 
Compgny. for a limited territory if desired, and secure for themselves, in addition to first year’s com- 
wh, a renewal interest inguring an income for the future. Address the Company at its Home 


JOHN P. MUNN, M. D., President 


EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 


1914 
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THE SUPREME TEST 


The supreme test came to the lite 
insurance companies of America in 
1918, and this Company was found not 
wanting. In addition to the normal or 
regular mortality, life insurance com- 
panies experienced a war mortality 
and an epidemic mortality, Further, 
the new policies were taxed Se a hun 
dred or $800 a million. Either one of 
the two mortalities above mentioned 
or the tax, was enough for any com 
pany to contend with in one year, but 
all three were experienced in the year 
18. At no time did The Old Line 
Life Insurance Company of America 
experience any difficulty in taking 
care of everything that came before it, 
and when the strenuous year of 1918 
closed, the company, as was expected, 
showed very substantial gains, a prac 
tical demonstration that when it was 
organized it was built on a foundation 
that cannot be shaken, A more strenu 
ous test has not been experienced in 
one year in the history of American 
life insurance companies, 

The government’s endorsement of 
life insurance has had a_ stimulating 
effect on the business of this Company. 
Soldiers carried an average of $8,750 
of life insurance, leaving no further 
room for argument as to the practi- 
cability of carrying life insurance in 
a substantial amount, 

During January, 1919, the Company 
received in examined life insurance 
applications more business than was 
received during January and February, 
198. Twice as many accident and 
health applications were received in 
January, 1919, as in January, 1918. The 
Company’s ratio of assets to liabilities, 
wherein lies a real test of strength, 
places it among those at the top of the 
list of legal reserve life insurance 
companies, 

As usual the Company wishes all its 
friendly competitors much success dur- 
ing the current year, 

RUPERT F. FRY, 


President. 








Total life insurance in force December 31 
Net gain in insurance in foree, $2,773,117.22 
Total life insurance paid for in 1918 ... -$4,216,119.00 
Increase in insurance paid for, over 1917, $550,372.00 


. .$1,984,723.07 


1918 
The Year Made a New High Record in 


Spite of War 





Look at the figures 


rhis is a demonstration of good work, and conservative manage- 
ment that the officers of the Company can submit to policylolders 
with confidence. 





- The above figures tell the story. 





Phe Accident and Health Department has enjoyed its part 
of the Company’s growth and success during the year. 





A HOME COMPANY 





THE OLD LINE LIFE INSURANCE COMPANY OF AMERICA 


Home Office: MILWAUKEE, WISCONSIN 





1918 


$15,008,50 4.22 
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The Provident 


Organized 1865 


Company of Philadelphia 
Endowments Matured in 1918 $3,307,534 


The satisfaction of these Policyholders is a valuable assistance 
to Provident Agents, who do not 
what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 


Life and Trust 


have to theorize about 














Annual Meeting 
Medical Section 


CONVENTION 





AMERICAN LIFE 





Will Gather at Signal Mountain Inn, 
Chattanooga, Tenn., March 26, 27, 
28—Interesting Program 





The Medical Section of the American 
Life Convention will hold its ninth an- 
nual meeting at Signal Mountain Inn, 
Chattanooga, Tenn., March 26, 27, 28, 
1919. The program printed below as 
announced by the secretary of the Medi- 
cal Section of the American Life Con- 
vention, F. L. B. Jenney, is preliminary 
and subject to,changes and to re-ar- 
rangement. The program follows: 

Wednesday, March 26 

Caki to Order and Address.—Dr. G. 
V. Woollen, Chairman, Medical Direc- 
tor, American Central Life, Indiana- 
polis. 

Roll Call and Report.--Dr. F. L. B. 
Jenney, Secretary, Medical Director, 
Federal Life, Chicago, Illinois. 

Symposium on Influenza.—‘‘Some 
Practica: Lessons Learned in the In- 
fluenza Epidemic.”—Prof. C. W. Stiles, 
U. S. Public Health Service, Wilming- 
ton, N. C. 

“A national obligation—Preventive 
Medicine.”—Glenn I. Jones, Lieut. Col- 
onel, U. S. Medical Corps, Div. Surgeon, 
Camp Funston, Kansas. 

Wednesday Afternoon 

Influenza from the Standpoint of a 
Company’s Executive.—E. G. Simmons, 
President, American Life Convention, 
Vice-President, Pan-American Life, New 
Orleans, La. 


Influenza from a Medical Director’s 


Standpoint—-Dr. Albert Seaton, Acting 
Medical Director, Reserve Loan Life, 
Indianapotis. 

Discussion by Dr. E. J. Wilson, Medi- 
cal Director, Midland Mutual Life, Col- 
umbus, Ohio. 

“Speculative Risks and Certain Un- 
derwriting Hazards.”—Franklin B. 
Mead, Secretary and Actuary, Lincoln 
National Life, Fort Wayne. 

Discussion by Isaae Miller Hamilton, 
President, Federal Life, Chicago, II- 
tinois; Chas. G. Taylor, Jr., Vice-Pres- 


————— 





ident and Actuary, Atlantic Life, Rich- 
mond, Va. 
Thursday, March 27 

“The Practical Significance of Im- 
portant Changes in the Adult Death 
Rate.”—Frederick L. Hoffman, LL.D., 
Third Vice-President and Statistician, 
The Prudential, Newark, N. J. 

Discussion by Lee K. Frankel, Ph. D., 
Third Vice-President, Metropolitan Life, 
President, American Public Health As- 
sociation, New York City; Dr. W. F. 
Milroy, Medical Director, Bankers Re- 
serve Life, Omaha, Nebraska; Franklin 
B. Mead, Secretary and Actuary, Lin- 
coln Nationa: Life, Fort Wayne, In- 
diana; Dr. George W. Parker, Medical 
Director, Peoria Life, Peoria, Vlinois. 

“Health Conservation and Its Import- 
ance to Life Insurance.’—-Dr. Robert 
M. Daley, Associate Medical Director, 
Equitable Life Assurance Society, New 
York City. 

Discussion by Dr. J. T. J. Battle, As- 
sociate Medical Director, Jeffers n 
Standard Life, Greensboro, N. C.; Dr. 
Marion Souchon, Medical Director, Pan- 
American Life, New Orleans, La. 

“Rating Physical Impairments.”—Dr. 
H. A. Baker, Medical Director, Kansas 
City Life, Kansas, Mo. 

Discussion by Franklin B. Mead, 
Secretary and Actuary, Lincoln Nation- 
al Life, Fort Wayne, Ind.; Dr. Henry 
Wireman Cook, Medica: Director, North- 
western National Life, Minneapolis, 
Minn.; Dr. C. N. McCloud, Medical 
Director, Minnesota Mutual Life, St. 


Paul, Minnesota. 


Thursday Afternoon 

Recreation.-Under the direction of 
Dr. Joseph W. Johnson, Medical Direc- 
tor, Volunteer State Life, Chattanooga, 
Tennessee. 

Thursday Evening 

Business Session of Medical Section. 
For members only. 

Friday, March 28 

“Insurance Companies and the Public 
Health.”—Lee K. Frankel, Ph. D., Third 
Vice-President, Metropolitan Life, Pres- 
ident, American Pubiic Health Associa- 
tion, New York City. 

Discussion by Dr. E. Klaveness, Pres- 
ident, Surety Fund Life, Minneapolis, 
Minnesota; Dr. Carl Stutsman, Medi- 
cal Director, Merchants Life, Des 
Moines, Ia. 

“Value of Autopsies in Connection 














THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
OF BOSTON MASSACHUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 

















Pittsburgh Getting 
Ready For Meeting 


BREAK 


Sessions to Be Entirely Business— 
Divided for Managers, General 
Agents and Producing Agents 


EXPECTS TO RECORDS 


Word has filtered through from Pitts- 
burgh to The Eastern Underwriter that 
plans for the annual convention of the 
National Association of Life Under- 
writers, which will be held in that city, 
are being rapidly pushed ahead. With 
its reputation for tive meetings of life 
men, the Pittsburgh Association of Life 
Underwriters has set the wheels in mo- 
tion to produce not only the biggest 
jconvention from a standpoint of attend- 
ance, but the most valuable from a 
standpoint of constructive discussion of 
subjects of swpreme importance to the 
producer. 


Attendance Assured 

We learn that prajctically every gener- 
al agency in Allegheny County has 
pledged one hundred per cent. mem- 
bership of its office in the association. 
This in itself will insure a large attend- 
ance. In addition to the foregoing, the 
committee in |jcharge of arrangements 
for the meeting, are preparing a series 
of postcards which will be sent month- 
ly to every member of the National As- 
sociation of Life Underwriters until the 
with Claims.”—Dr. Clovis M. ‘Taylor, 
Columbus, Ohio. 

Discussion by Dr. O. F. Maxon, Medli- 
cal Director, Franklin Life, Springfield, 
TI. 

Pneumonia.—Dr. George W. Parker, 
Medica: Director, Peoria Life, Peoria, 
Illinois. 

Discussion by E. G. Jones, Medical 
Director, Southern States Life, Atlanta, 
Ga.; Dr. W. F. Blackford, Medical Direc- 
tor, Commonwealth Life, Louisville, 
Kentucky; Dr. M. M. Lairy, Medical 
Director, The LaFayette Life, LaFay- 
ette, Ind. 

Friday Afternoon 

Informal Session and Question Box 
Dr. H. A. Baker, Medical Diractor, Kan- 
sas City Life, Kansas City, Mo. 


meeting is held. This is being done 
for a number of purposes, among them 
to keep constantly in the mind of the 
members the fact that the annual meet- 
ing of the association is to be held in 
Pittsburgh, to elicit from them co«pera- 
tion looking to sending full delegations 
of each local association to the meet- 
ing, and to secure expressions of opin- 
ion country wide as to what should be 
discussed at the convention. 
Subjects to be Segregated 

The sessions will be conducted along 
different lines than have obtained at 
any meeting in the past,.in that segre- 
gated meetings will be held covering 
different questions, there being many 
men attending the meeting who are 
interested in one thing and not parti- 
culariy interested in another, and in 
order that they get their money’s 
worth and more beside, these segregat- 
ed meetings will be provided under the 
leadership of some one of the members 
competent to fill the chair. 

Then there will be meetings for 
managers who are not interested in 
general agency or producers’ problems. 
There will also be meetings for general 
agents who are not interested in man- 
agers’ or producers’ problems neces- 
sarily, and there will be meetings for 
the producers who are not interested 
in either the managers’ or gener.1 agents’ 
affairs, except as they enhance the 
values of their connections. 

It looks as though Pittsburgh will be 
the scene of the largest gathering of 
life insurance men, and the matured 
plans for the meeting should give life 
insurance salesmen the most vatuable 
convention of field men ever held. 








WANTED 


A Real Man—to solicit brokerage 
business in New York Citv and 
vicinity. A man of good address, 
who is favorably known to Insur- 
ance Men, can make an attractive 
and permanent connection with a 
Live General Agency which appre- 
ciates merit. 
Address “Brokerage Solicitor” 

c/o The Eastern Underwriter 


105 William Street, 








New York City 
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SECOND TO 


in which to insure. 


t) xt record is in their work. 


LIFE 





NONE IN SERVICE 





_Long established and thoroughly modern, providing perfect 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
every one of our representatives. They will tell you how great an asset 
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JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
INSURANCE COMPANY 


Springfield, Massachusetts 
Incorperated 1851 








The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 
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Ordinary Manager 
Metropolitan Dead 


LONG ‘SERVICE WITH COMPANY 
I. J. Cahen, Nemesis of the Insurance 
Twister—Jacob Chadeayne 
Appointed Successor 








Death has claimed I. J. Cahen, man- 
ager of the ordinary department of the 
Metropolitan Life of New York. Mr. 
Cahen pissed away last Friday, and his 
loss is mourned by the officials of that 
company, his co-workers, and his legion 
of friends in the life insurance business. 
Mr. Cahen was the employee 
from point of service in active service 
of the Metropolitan Life at the time 
of his death. He joined the Company 
March 24, 1870, antedating President 
John R. Hegeman by a few months, 
Mr. Hegeman having become connected 
with the Metropolitan on June 11, 1870. 

Mr Cahen was 72 years of age, having 
January 22, 
self- 


oldest 


been born in Germany, 
1847. He 


made man, reaching his position in the 


was in every sense a 


insurance world through hard work. In 
his early years, Mr. Cahen was in the 
empioy of a dry goods concern. On ar- 
riving in New York City he went to see 
the only man he knew in the city, a 
brother of his former employer. This 
friend held a position with the Metro- 
politan Life at its home office then at 
319 Broadway. One day while in the of- 
fice, a man came in and said he knew 
a German on the east side who might 
be a prospect for life insurance. The 
prospect was given to Mr. Cahen with 
the injunction, ‘there’s a chance for 
you—go out and make this fellow sign 
an application.” From that day to the 
time of his death, Mr. Cahen was a suc- 
cessful life insurance man. 


No Time For Twister 


Perhaps the most pronounced views 
of Mr. Cahen were those on twisting. 
He had room in his heart neither for 
the man committing the offense nor the 
deed itself. Life insurance men will 
recall his action in connection with 
numerous cases wherein twisting was 
invo'ved, particularly that in 1915 af- 
fecting the Pacific Mutual Life. This 
was only one of a thousand or more of 
such cases. For many years Mr. Cahen 
not only refused to stand for twisting 
by agents, but when the facts came to 
his attention in time, he always com- 
municated same to the other company, 
so that the company involved could 
hold the business. One day a friend 
asked him why he had such positive 
views on twisting, and he answered, “I 
presume it is the result of my eariy 
commercial training. I believe that a 
man who sells goods, should have a 
chance ito deliver them.” 


Vice-President Fiske’s Tribute 


In a letter to the superintendents of 
the Metropolitan Life announcing the 
death of Mr. Cahen, Vice-president 
Haley Fiske said: 

We are mourning the loss of the 
Manager of the Ordinary Department, 
Mr. I. J. Cahen. 

We know. you share with those of the 
Home Office, officials and subordinates, 
our real grief. Mr. Cahen has been in 
the Home Office nearly forty-nine 


years. He started with the Company, a 
young man, when the Company was in 
its very infancy; went through the 
trying period of its early career; was 
assiduous during the time it prospered 
as an Ordinary Company; was faithful 
and exceedingly efficient in the years 
following the panic of the earty seven- 
ties when the Company reached the 
most difficult time in its history; as- 
sisted in the inception and organiza- 
tion of the business of Industrial insur- 
ance; was prominent and most helpful 
in 1892, when we began with vigor to 
pursue Ordinary writing; was enthus- 
iastic in our opposition to Tontine in- 
surance and our campaign for plain 
business policies which told their whole 
story upon their face, left nothing to 
the imagination, borrowed nothing from 
hope; followed with eager pleasure our 
mutuatization; was most competent in 
office management as the Ordinary De- 
partment grew into its present position 
as leaders of the world in Ordinary as 
well as Industrial business. Diligent, 
clever, ingenious, tactful, with an un- 
rivalled knowledge of the tachnique and 
practice of the business and unfailing 
good judgment, he was invaluable. His 
iast illness-was brief; his mental capa- 
city unimpaired to the end. 

Mr. Cahen’s personal qualities en- 
deared him to all of his associates. 
Courteous, kindly, sympathetic, full of 
gentle humor, he was a _ delightful 
companion. Very loyal to the Company, 
most brotherly to the men and women 
in Home Office and Field, enthusiastic, 
ambitious for the Company and every- 
body in the service, he was a wonderfu: 
assistant in our work and a lovable 
friend. Come with us apart and mourn 
for him. 


Jacob Chadeayne is Successor 


Jacob Chadeayne, who has been in 
the serv.ce of the Metropctitan Lilie 
for twenty-five years and who has bee. 
for ten years manager of the inter- 
mediate branch of the ordinary depart- 
ment, has been appointed manager cf 
the ordinary department succeedi: g 
Mr. Cahen. 


Policynolders’ Diges:. 


The National Underwriter Company 
of Chicago will issue promptly May 
1 the fifteenth annual edition of the 


“Policyholders’ Digest” of American life 
insurance. This book is a_ practical 
pocket encyclopaedia of life insurance, 
bound in flexible leather and printed 
cn thn “Bible” paper, and this year will 
embrace nearly 1,200 pages of carefully 
compiled statistics and information on 
premium rates, policies, surrender 
values, dividends, net costs and other 
data concerning the 250 life companies 
cf the country. Au important feature is 
a unique chart which is a complete 
synopsis of the policy contract making 
a comparative exhibit under eighty- 
seven different heads of all the clauses 
and conditions of ‘the policies of 250 
companies. A new showing this year 
is a ten-year net cost exhibit, in the 
case of participating companies, but 

» according to actual policy history 
and experience. The digest gives con- 
siderable information not to be found 
in any other book; for instance, a com- 
piete list of all policies issued by each 
company, rates at ages 25, 35 and 45; 
an exhibit of retroactive principles in 
practice, showing how companies treat 
‘heir old policyholders; many reserve, 
mortality and other valuable tables not 
found in any other publications. It also 
gives a detailed annual statement of 
each company, making a thorough an- 
alysis under 56 heads. The price of 
the book is $2.50. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST STRONGEST, Southern Life Insurance Company | 


the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 


Issues 


$18,362,862.75 
16,626,824.78 
1,736,037.97 
149,170,320.00 
2,376,218.75 


ES iacskp nee td Cneee NURSES RENE OLED Rees wk 
Liabilities 
Capital and Surplus 
Insurance in Force 
Payments to Policyholders 
Total Payments to Pulicyholders since 


Or ganization 








21,988,834.83 











THE TRAVELERS 


INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST ~* 
FIELD AND THE LARGEST INCOME. 














Address, 








PENNSYLVANIA OPPORTUNITY. 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record. 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 











QUITABL 


Mutual in Principle and Practice 
Impregnable in Strength 
Enterprising, Conservative Management 
Comprehensive, Adaptable Policies 
I Prompt Payment of Death Claims 
Efficient Service to Policyholders 
Training and Education for Agents 


A satisfied constituency gained by _ Fifty- 
eight years of public service 


A 


L For agency openings address: 
W. E. Taylor, Second Vice-President 


EKQUITABLE 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 





\ 


ests of all members. 





THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to fu’l 
3% reserve 








Trade Acceptances 
And Life Insurance 


OPENS NEW FIELD FOR AGENT 
Provident Life & Trust Presents 
Matter for Consideration of Its 
Field Men 


Agency Secretary Wm. 8S. Ashbrook, 
of the Provident Life & Trust, and 
editor of “Provident Notes” in the most 
recent issue of that publication under 
the heading of “Trade Acceptances’ 
presents a new field for cultivation by 
the life insurance agent. On the subject 
Mr. Ashbrook says: 

It is impossible today to pick up a 
financiai paper without finding some 
mention of Trade Acceptance. A very 
remarkable campaign of education 
throughout the country to bring Trade 
Acceptance into more general use is 
being conducted by the American Trade 
Acceptance Council, embracing commit- 
tees of the Chamber of Commerce of 
the United States, the American Bank- 
ers Association, the National Associa- 
tion of Credit Men, and the National 
Association of Manufacturers. What is 
a Trade Acceptance? Is there anything 
about the discussion to interest the 
wide-awake life insurance agent? 

A Trade Acceptance is a time draft 
drawn by the selier of merchandise on 
the buyer for the purchase price of the 
goods, bearing on its face the signed 
acceptance of the buyer with the date 
and place of payment. It is intended 
to displace the open book-account, the 
argument being that “the open book- 
account, cash discount, single name 
paper system has long been recognized 
as wasteful, archaic, non-liquid, and at- 
tended by many abuses and disadvan- 
tages” which the Trade Acceptance will 
cure. On the other hand, it is repre- 
sented that the Trade Acceptance is not 
® panacea, although it is admitted that 
in many cases it is a great improve- 
ment upon the present system, and 
that it should be brought into use in 
these cases, without interfering with 
the present system in cases where it 
does not apply and would not be an im- 
provement. 


What Concerns the Agent 
Those of our agents who are special- 


izing in business insuranice and are in- 
terested in the details of the argument 
for Trade Acceptances should write to 
the American Trade Council, Wool- 
worth Building, New York City, for 
their Trade Acceptance Catechism. In 
this article we are only concerned with 
the more general aspect of the question. 
The first thing which interests usis that 
there is a great concerted movement to 
get bankers and users of credit to study 
the underlying principles and adopt 
improved methods of credit. Methods 
which have been followed more or less 
blindly for haif a century are called in- 
to question. Improvement is demanded. 
All who have to do with commercial 
credit are urged to study the question 
in all its aspects, and to study it open- 
mindedly. 

It is this call for careful and open- 
minded study which vitally interests 
the life insurance agent, and which is 
a great opportunity for him. While the 
business man is open-minded, you have 
your best opportunity to sell him busi- 
ness insurance. The war has broke 
up old habits of thought, old business 
traditions are being scrapped when 
they are shown to be obsolete and in- 
efficient. Business men as never before 
are looking about them eagerly for 
whatever will help them in their busi- 
ness. While they are in this state of 
mind you have an unrivalled opportunity 
of showing them that life insurance 
will help them in their business. You 
must study their business, and must be 
able to show them Jconcretely what life 
insurance will do for them. Generalities 
will not accomplish this. You must get 
at the facts. It is these facts which will 
sell the policy. The service for which 
you are paid is to fit a policy to these 
facts. 

Insurance Welcomed by the Banker 

Waddill Catchings, in an address be- 
fore the Trade Acceptance Convention 
in Chicago last June, sperks of the ad 
vantage of the trade alcceptance “to the 
weak business man.” Weak is a com- 
parative term. A business man might 
be strong enough for $5,000 credit, bul 
weak for a larger sum. Suppose a man 
to be known as honest, alert, skilful, 
and energetic. Would not the fact that 
he was carrying $10,000 to protect his 


trade acceptances make him stronger 
than he would be without the insur- 
ance? Would not the seller pe eager 
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Pan-American Life Insurance Company 
NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. .......$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force...........(over).... 
ee ES som:s40:00s IE sae 
New Insurance paid for.............+-- 


The High Scores in the Life Insurance Profession are won by Trained 
en. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 


Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 


$42,400,000 
5,600,000 
10,000,000 





tration of the Fidelity “Income 


Write 


Insurance in force over 
$142,000,000 





15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 


SERVICE helped to make 1917 the best year in Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


for Life.” This DIRECT LEAD 


to-day 


Walter LeMar Talbot, 
President 








J. H. Smith Ten 
Years With Mutual 


IS CONSISTENTLY SUCCESSFUL 
In 1917 He Wrote 431 Applications 
for $656,500 of Business—All 
Personal Work 


Joseph H. Smith, of 
Conn., completed ten 
with the Mutual Life on February 5, 
1919. Manager D. G. Holbrook, of the 
Hartford 
nity to tell something about 


New 


years 


Haven, 
of service 


Agency, seizes the opportu- 
the meth- 
have made Mr. Smith a suc 
cessful underwriter. 

1. Mr. Smith controls the interview, 
wand confines his talk to business. 

2. He is an industrious and thrifty 
user of time, working an average of 
forty-two hours a week. 


ods that 


for a larger sale, and would he not be 
willing to take the buyer’s acceptance 
for a larger amount? Doesn't the buyer 
need this insurance to enable him to 
buy more? Doesn’t the seller need it 
to enable him to sell more? Whether 
the transaction be on ‘trade acceptance 
or open account is immaterial. 

One of the arguments adduced for 
the trade acceptance is that it enables 
the bank to get a better line on a busi- 
ness man. Is not the fact that a busi- 
ness man protects his acceptances 
with an adequate amount of permanent 
life insurance one of the faicts a bank 
wants to know? The trade acceptance 
is not the introduction of a new princip- 
:e, but the introduction of a new mecha- 
nism based wpon an old principle. Life 
Insurance has always been capable of 
business use, but this capability has 
only lately begun to be generally recog 
nized. The campaign for Trade Ac- 
ceplances means that the basic princi- 
ples of business credit are being studied 
as never before, and it is now possible 
for the agent to carry on simultaneously 
a campaign of education as to the use 
of life insurance in protecting credit, 
with results, so far as the production of 
new business insurance is concerned, 
which, only a few years ago, would 
have seemed beyond credence. 


3. He misses no opportunity to make 
new acquaintances, they being the raw 
material out of which applicants are 
made, says Mr. Holbrook. 


“Sees People,” “Makes It Snappy” 


Not only Mr. Smith's record but his 
methods are worthy of note. When Mr. 
Smith joined the agency force of the 
Mutual Life, he had been writing about 
$200,000 a year for a small company 
which had been absorbed by another 
company. His method may be briefly 
described as “seeing the people” and 
“making it snappy.” He spends no more 
time with prospects than is necessary 
tc see whether they are ready to talk 
husiness. In almost every case he, and 
not the prospect, is the one to termi- 
nate the interview. 

Records which he has kept for the 
past few months at the request of his 
manager for the sake of influence on 


others disclose the following: Average 
hours of work per week, forty-two; 
average number of new prospects, 


average number of interviews, 
applications per week, 


twelve; 
nine; average 
five. 

Business Written Near Office 


Mr. Smith seizes every opportunity to 
make new acquaintances. ‘At least 75 
per cent. of his business is obtained 
within ten minutes’ walk of his office. 
Not the least important of the habits 
promoting his success is that of avoid- 
ing those things which slow him down 
or make dull days. His habits, how- 
ever, are free from crankisms or the 
monotonous routine .which tends to 
staleness. 

His high mark of success by these 
methods was made in 1917 with 431 ap- 
plications, entirely of his own produc- 
tion, for an aggregate of $656,500 of in- 
surance. In 1918 the draft made such 
heavy inroads on his available material 
as to reduce his output, but the past few 
months are showing rapid return to his 
high figure of production. In the past 
icn years, including a period of Iindus- 
trial and business depression, the draft 
was the only interruption of an other- 
wise steady increase. 

Such rapid-fire work might imply a 
large percentage of waste in the writing 
of unacceptable risks. On the _ con- 
trary, Mr. Smiths good selection of 
prospects is evidenced by a rate of de- 
tlination below the average.—‘‘Points.” 





for yourself? 


PIRST, that in case 
be paid 


fece of the Policy, will be paid, 
THIRD, that in case of death 
or THREE TIMES the face of the Policy, 
FOURTH, that in the case of total 
Company will pay direct to the insured at 
disability, but not 


MORE? And WHY should any man_ be 
Annual Premium, Ordinary Life, at 
Twenty Payment Life, at Age 35 
Iwenty Year Endowment, at Age 


sas, Michigan, 





Mr. Successful Life Insurance Agent: 


Do you want to secure a General Agency 
If so, 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company guarantees: 


of death from any cause, $5,000, the face 
SECOND, that in case of death from any ACCIDBPNT, $10,000, or DOUBLE the 


from 


to exceed 52 weeks, after which the weekly 


the rate of $25 PER WEEK throughout the.period of 


General Agents wanted in the following States: Penn vans Delaware, an- 
Ohio and the District of Columbia. ~4y od . 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 





read this, it is 


of the Policy will 


certain SPECIFIED accident, $15,000, 
will be paid. 

disability as a result of accidental injury, the 
the rate of $50 PER WEEK during such 


indemnity will be at 


disability Can insurance do 
satisfied with a policy that would do less? 


Age 35. epudeteeuhascaeaneeuk $128.05 
235.16 


Address: 
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New Officials | Ohio State Life § | / 
Of Travelers 


; And War Risk 
Great Southern Life Insurance Company PRES. SARVER STATES Ave 














THREE MEN ARE PROMOTED ; ae U 
‘ eae : El d HOUSTON, TEXAS Agents of Company Advised as to How \ 
John J. Crowley, James S. Elston an Different Subjects Will Be 
W. Nelson Bagley Take Higher Handled 
Places * AMARILLO 
— i a OUKIOme President John M. Sarver of the Ohi 
rg — rs aa ar gg a rete 1 eames For Agency Contracts address State Life of Columbus, Ohio, <a 
of the Travelers o ar 4 : , ° ree é siete 
‘ ° — a date of February 8 addressed the fol- fo 
John J. Crowley, assistant secretary in . Texas GREAT Bina Peto te BeBe eal 
the accident department; James 5S. lowing letter to representatives of that le 


company in connection with what ae- 


O. S, CARLTON tion would be taken regarding War : 


Elston, assistant actuary, life depart- 
ment; W. Nelson Bagley, assistant act 












































SANANTONIO® COMPANY : Risk Regulations, Policies with War ys 
; PRESIDENT Permits in Force, Policies without War ni 
Permits, and Lapsed Policies of War ul 
Risks. President Sarver says: 
War Risk Regulations 
The rapid demobilization of our mih P 
= we ay nee tary and naval forces is bringing about al 
a — ——' a new situation of affairs demanding P 
ment of the Travelers. He is a Fellow further action by the company on the al 
of the Actuarial Society of America, a subject of War Risks. The Company le 
Fellow of the American Institute of wishes to encourage the restoration s] 
Actuaries and an Associate of the cf such policies to full benefits. D 
age Rc ga and Statistical So- Policies with War Permits in Force 
‘iety f rica. ae 
Mr. Bagley aie to the Travelers in 1. Such polices in force will be auto- 
January, 1913. He was born in Ran- Matically restored to full benefits, ex- : 
dolph, Vermont on January 18, 1886, ©&Pt @s to any total and permanent Zs 
and graduated from the University of disability, immediately — the es . 
Vermont with the degree of B. S. in of the peace treaty or immediately on pe 
1909. Hs is a Fellow of the Actuaria} “ischarge from the war service if prio: z 
Society of America. to such treaty. The company should h 
JOHN J. CROWLEY Mr. Hammond was born in Troy, N. be promptly advised of the date of such bi 
uary, life department, and H. Pierson Y., November 1, 1876, and graduated a ‘ — ro : 
Hammond assi tant actuary, life de- from Williams College = 1900 with the ae a ose ne cieakity li 
pas ‘ ” Tha hree first named -have degree of A. B. On his graduation he benefits on suc h poli¢ ies in force will st 
eager the company’s serv- entered the actuarial department of the be restored immediately upon satisfac a 
ice Mr B!ston and Mr. Bagley were Mutual Life of ‘New York, and in 1908 ey medical examination at the ex m 
ania mamntiera of the Clerical force was appointed actuary of the Connecti- pense of the company and upon pay- ti 
formerly members of th cut Insurance Department. Mr. Ham- ment of the disability premiums. , 
W. NELSON BAGLEY mond is an Associate of the Actuarial Policies Without War Permits " 
ley was advanced to assistant director; ete . Picae ars good of = 1. Such policies in force will be auto- 
and later assigned to the Adjutant “#Su@ ty Ac reosigge and Statistical ~O- matically restored to full benefits, ex of 
: se : y : ‘ai, clety of America, a Fellow of the Royal ° 
General’s Department and commisslo. Statistics “ea wa cept as to any total and permanent st 
, a ee ., Statistical Society and member of the : ta . . 
ed captain. a oer ee was ons Institute of Actuaries, England disability occurring prior to such re- tt 
in Hartford November 21, 1886 and en- , Cain masilibedioen.cgias storation, one year after the signing o! o' 
ered the employ of the company In “ ieee t , ce ‘eaty . >» year after s 
vil 1903. si ‘Erie Association Officers pears cme pd Soap amie a b 
Mr. Elston, who was born in Mon- At a meeting of the Erie Association ¢ ) such treaty. The company should sf 
tana, May 26, 1889, graduated from of Life Underwriters held February 14, )b» promptly advised of the date of such U 
Ccrnell University in 1911.with the the following officers were elected: discharge. f 
President Walter L. Blossom, general 2. For discharged nen such policies ic 
agent, Connecticut Mutual; (re-elected) in force will be restored immediately to il 
v.ce-president, Charles H. Bambauch, 444 benefits, including any total and ( 
i pape in Yagi) ey permanent disability, upon satisfactory 
secon¢ ce-president, p , er, 1s eee ; Bras aee 
Connecticut Mutual; secretary Edward age — son ee I 
J Crowell,- Equitable Life Assurance — ; sedi 
Society; treasurer, John F. Brown, Lapsed Policies of War Risks 
Penn Mutual Life. Executive commit- 1. For discharged men such lapsed “ 
JAMES S. ELSTON tee; H. P. Thornton, New York Life; policies will be restored immediatel; ; 
J. Ray Davis, Penn Mutual Life; Clar- to full benefits upon satisfactory medi t 
of the life actuarial department, and ence Brooks, Travelers; Ransom Hart, cal examination at the expense of the 
Mr. Crowley having recently been re- Prudential, and J. E. Carney, superin- pclicyholders and upon payment of the t 
storel to the company after a long tendent Metropolitan Life. fa.t due premiums with interest at 5 h 
stay in Washington with the War Risk Se esa per cent. ; 
Bureau. Mr. Hammond was formerly ’ Ae i | 
actuary of the Connecticut Insurance Leaves Standard Life k 
Department. Dr. E. W. Stevenson has resigned Lyman Appointed Special u 
Speaking of these men, the Travelers as Medical Director of the Standard R. E. White & Son, general agent ~ 
says: Life of Pittsburgh to act as examiner for the Penn Mutual Life at Syracuse, le 
In June 1917, when President Butler and referee for several large life ine New York, announce the appointment 
was requested to lend a competent ac- surance companies. Dr. Stevenson has of John V. R. Lyman, Jr., as specia 
cident- underwriter to handle the Sea- H. PIERSON HAMMOND been associated with the Standard as agent. Mr. Lyman, wiio until January w 
men’s Insurance in the Bureau of War medical director since its inception ten 1 was advertising manager for tha 1} 
Risk Insurance at Washington he se- degree of B. A. He received the de- years ago, and in training and experi- Syracuse “Post Standard,” will special b 
lected Mr. Crowley. When the bureau gree of Master of Arts from Cornell ence is well qualified for his new work. ize in the business insurance field, W 
assumed administration of the soldiers’ the following year, and in February, Dr. Walter F. Donaldson of Pittsburgh especially as it relates to partnerships n 
and sailors’ insurance plan, Mr. Crow- 1913 entered the life actuary depart- has been elected as his successor. and corporations. , 





THE WESTERN AND SOUTHERN LIFE INS. (0. | 


A re You Pe Yrmanen tly Established? W. J. WILLIAMS, President Organized 1888 CINCINNATI, OHIO r 











The a aes Cmeany Also Issues All ete e 
. . t i i 5 ’ b 
Write for Territory . est of the Alleghenies of Ordinary $500 to $ x : 
“a A Record of Thirty Years of Progress x 
° ° — TEN-YEAR PERIODS » 
Penns lvania—Ohio—West Vir inla Insurance Policies P 
a 
- Assets in vores Income Issued fe 
ec 

i 7 RED dcive: sonic $ 1,744,102  _ 387,702 
PHILADELPHIA LIFE INSURANCE C0 2.916339 sen aes BE oz gccusess eae 10,551,857 1182s . 
. : 14,008,422 115,099,897 1908-1917 Stdderessesenes 31,845,050 1,701,9%" ke 
PHILADELPHIA AGENTS WANTED in the Principal Cities of Ohio, Kentucky, Bi 
Michigan, Indiana, West Virginia and Western Pennsylvania 0! 
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Adds Mathematical 
Statistics Course 


UNIVERSITY OF MICH. ACTION 





Arne Fisher of The Prudential, to Give 
Series of Lectures on 
Subject 





The University of Michigan which 
for a number of years has occupied a 
leading position among those American 


universities which have given separate 


courses in actuaria] and _ insurance 
science has recently extended its ac- 
tivities in this branch by adding a 


special course on the modern develop- 
ment of mathematical statistics. 

The university has recently through 
Professor James W. Glover extended 
an invitation to Arne Fisher of The 
Prudential Insurance Company of New- 
ark, New Jersey, to give a series of 
lectures on this highly technical and 
specialized subject. 

Devises New Method of Table Con- 
struction 

Mr. Fisher who is a Dane belongs 
to that indefatigable group of Scandi- 
navian statisticians who while the rest 
of the world has Leen at war have 
worked very energetically on the de- 
velopment and the extension of the 
higher theory of mathematical proba- 
bilities to statistical and actuarial 
problems. Mr. Fisher himself has giv- 
en a valuable contribution along these 
lines in his proposed method of con- 
struction of mortality tables by means 
of compound frequency curves. This 
method has caused considerable atten- 
tion in this country and in Europe, and 
its author in all probability will make 
use of it in his forthcoming lectures. 

It is gratifying to note that American 
students of statistical and actuarial 
science now also will have an oppor- 
tunity to benefit from the researches 
of the modern mathematical-statistical 
school as represented by the English 
biometricians and the Scandinavian 
statisticians and actuaries, and the 
University of Michigan is indeed very 
fortunate in having secured the serv- 
ices of Mr. Fisher, who probably more 
than any other investigator in this 
country is thoroughly familiar with 


Brokerage System 
Leach Upon Business 
(Continued from page 3) 
clal support of the law enforcing agen- 
cies of the State. Lacking support of 
this sort insurance laws are held in 
contempt and the public mind con- 
Unues to be perverted through the de- 
bauchery of rebates, psuedo agencies, 
dating back, fees for “helpers,” and 
kindred evils due to the lawlessness, 
unloyalty and short-sighted greed for 
immediate volume on the part of a 
large body of general agents. 

State Alone Benefits by Practice 
wu" the class of brokered business 
lich is the least objectionable, name- 
ly the business placed by one agent- 
broker With another, for the reason 
Wwe will say that his own company can- 
not accept the risk. By and ‘by a 
on transaction passes between 
— men, the business originating 
+ le Me other fellow. After a few of 
better ae neither party is any 
little be than if he had excercised a 
Prony ee of heart and turned 
be ho agtond to his brother agent to 
pti oy iby him as personal busi- 
profitea . result: the State only has 
ses, — sold two broker's licen- 
© sheen 1 men have done business in 
factory “se and’ more or less unsatis- 
Now —re i 
radi rie ty! Mow vou, woud 
knew how much ny prolixity if you 
relief I have found in 


getting these }; 
: ne pent senti . 
of my system, : sentiments out 


| 


these new methods in statistical and 
actuarial analysis. 

Mr. Fisher was educated at the Uni- 
versity of Copenhagen, University of 
London and University of California. 
Following his graduation from the Uni- 
versity of California, he was employed 
by the Danish Government at Denmark. 
He joined the Equitable Life forces 
about six years ago, and three years 
ago went with The Prudential. He is 
a fellow of the Royal Statistical Society 
of London. 

Actuarial Opening 

The bulletin of the (Civil Servicg 

Commission of New York State list, as 





needed by the insurance’ depart- 
ment, an assistant actuary, salary 


$2400. Candidates must be competent 
actuaries, familiar with policy forms 
and office practice of life companies, 
and of the different classes of work- 
men’s compensation insurance carriers 
They should be familiar with the New 
York Workmen’s Compensation Act, 
and with the laws providing for state 
supervision of rates for workmen’s 
compensation insurance, and with the 
administration of such laws in co-op- 
eration with the rating association. 
The appointee will be located in New 
York City. 
$4,307,718 In January 

The Equitable Life of Iowa business 
production for the month of January 
tetalled $4,307,718. This was an in- 
crease of $2,486,240 over the same 
total produced in the state of Iowa 
through the Iowa general agency was 
$1,027,231—two and one-half times as 
much business as was produced in the 
same territory in January, 1918. 





Breaks Record. 

At the close of business January 31 
the books of the Missouri State Life of 
St. Louis showed that $6,062,514 of new 
business had been received during the 
month. This far overstretches any pre- 
vious attainment. The closest the com- 
pany ever came to this was in the pre- 
war clause rush of May and June, 1917, 
when they were going at about « five 
million a month clip. 

Brown Elected Vice-President 

At the annual meeting of the Colum- 
bian National Life of Boston, William 
H. Brown, secretary of the company 
since 1905 was elected second vice- 
president in addition to his secretarial 
office. Mr. Brown went to the Colum- 
bian National Life from the Massachu- 
setts Insurance Department with a 
national reputation as its chief ex- 
aminer. 








Now With Bookstaver 

Peter Dohme, formerly placer with 
Benedict & Benedict, has resigned to 
engage with Joseph D. Bookstaver as 
placer. Mr. Dohme _ succeeds Arthur 
Pelterson who has been advanced and 
is now giving his full time to office 
details. 


American Companies Not 
Writing In Europe 

(Continued from page 1) 
in view of the almost complete disrup- 
tion of business and industry—and, also, 
gave the life insurance companies the 
privilege of withhoiding part of their 
death payments under the moratorium. 

The only action taken by the New 
York Life under the moratorium, Mr. 
Jackson said, was in regard to policy 
loans for a few months. After that 
time they continued making loans and 
death payments just as if. there had 
been no war. The liberality of the 
American companies, in fact, caused 
some of the French companies to be 
more liberal. In these and other in- 
stances, the American companies built 
up a very strong position for them- 
selves. 

Mr. Jackson’s statement is corrobor- 
ated by Manager Rocquet, of the Equit- 
able. 

The three large American companies 


mentioned above have their own buitd- 
ings here. That of the Equitable is 
best situated. Its location opposite the 
Opera could not well be improved. 
Much of the Equitable building is oc- 
cupied by the Equitable Trust Com- 
pany, which is a favorite rendezvous 
for American army officers, Red Cross 
and Y. M. C. A. workers, and is doing 
splendid work in aiding Americans. 

The New York Life’s building is oc- 
cupied exclusively by the Company. It 
is located in the financial and insurance 
district . 

The Mutual Life, which also has its 
own structure here, has just sold its 
building under a mortgage. 

Although none of the American com- 
panies are writing new business, their 
representatives are busy now, and will 
be busy for years to come, taking care 
of policies already on the books. 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 


Company 
DES MOINES 














HOME LIFE 


INSURANCE’ CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,828, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 




















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











Missouri State Life Policies Rich In Selling Points 





EVERLASTING y 
. AS THE HILLS 








Facts— 


Over $156,000,099 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 























THE EASTERN 


UNDERWRITER 





February 21, 1919 















































10 
Practical Suggestions to Help the Man With the Rate ME I ROI OLI I AN LI E. 
Book Increase His Income and General Efficienc : | e 
: [ | Insurance Company 
In The Prudential “Week- the next business meeting of your dis- ‘ (Incorporated by the State of New York) 
Get ly Record,” A. M. Kemery, trict. The alert man will set his mark - 
Together superintendent of The so high as to require his best effort to . ‘ m 
Days Prudential at Columbus, reach it and will use system as a short 7 a world $4 429 BIL, of 
Ohio, has the following method of achieving his ambition. Sys surance in 10Fce. . .94, 911,816 
to say in connection with the “Get- tem is the straight road to success. It is greater than any other company 
Together Days.” o- * in America in the number of its 
The most successful districts of the - i POMOIEE. iv etaweeeeicea ce 19,784,261 
present day are those in which get- B. r. Childress, _ agent It stood first in the world in 
together days are recognized as one of The of the Bankers Life amount of insurance placed in 
the most important features of the Foundation Company at Terrell, DEED iitevedchaxracuwe $882,340,609 
business. It is on these days that men Of Success Pexas, at a recent meet- ; ‘ sh 
are educated, trained, taught, drilled cunie ing of the fourth region It stood first in the world in 
and equipped to pursue their calling al district school of the Bankers Life, gain In Insurance’ in force in 
systematically, with skill, enthusiasm held at Dallas, said: “In writing life Ct ee $493,329,918 
and preseverance. insurance IT find that the foundation of It stood first in the world in gain jn 
There is no whistle or gong to call en = pence Mis, Me assets in 1918....... $71,429,182.97 
the ite ineurance mee ve wor ~ _ things is to control the interview, to It stood first in the world in the 
morning, and punctuality may not ap- amount of Ordinary insurance 


pear to be so important a factor in the 
insurance business as in other fields of 
human e‘fort. You may argue that the 
clerical work that is neglected to-day 
can just as well be done to-morrow, 
or next week, and perhaps, you cannot 
see what difference it makes whether 
you begin work at eight o’clock or nine 
o'clock. But it does make an immens® 
difference. Practise of such methods 
as these strikes at the very root of a 
man’s efficiency. The man who always 
reports early and finishes up his work 
promptly will soon realize the advan- 
tage of doing so. 

The agent’s first duty is to see that 
the new business is properly entered 
in the collectiondook and that the 
lapse-forms are correctly tabulated. It 
is also very essential that the life and 
lapse sheets be bound in the register 
and that all entries be made from them 
in the collection-book; the proving of 
the policy and the premium totals at, 
the same time will avoid loss of time 
in locating errors. It is necessary that 
these duties be performed with fore- 
thought and precision. Do your work 
with a whole heart. 

When information is needed or desir- 
ed, it is an agent’s duty to first con- 
sult his instruction-bopk, then, if he is 
still in doubt, the matter should be 
taken up with his assistant superin- 
tendent. In this way a large amount of 
unnecessary correspondence with the 
home office can be avoided. Every man 
should make a careful study of the 
company’s rules and learn to think and 
act with systematic efficiency. 

The get-together days afford an ex- 
cellent opportunity for the superin- 
tendent to get close to his men, which 
makes for better understanding, good- 
fellowship and co-operation. It is on 
these days that the new men can be- 
come acquainted with the staff and 
receive encouragement and inspiration 


from the most successful men in the 
district. 
I consider the staff meetings the 


niost valuable feature of the business, 


and each representative should be 
prompt in attendance and come in a 
receptive attitude of mind. The suc- 


cess of the meetings depends upon the 
extent to which they are entered into 
by the staff. 

Co-operation at these weekly gather- 
ings is of the greatest importance, and 
the more interest you take in them, 
the greater usefulness you develop, 
valuable alike to yourself and to others. 
Successful men make notes of the good 
points received at the meetings and 
aro ever ready to take part when op- 
portunity offers, especially men who 
volunteer their services and are willing 
to be responsible for part of the work 
contemplated. 

If yeu have been only a chair-warmer 
or listener on the get-together days, 


determine to take some active part in 


keep it in my own hands. 


“This is especially true of life insur- 
ance salesmanship because’ people 
know so little about it and this cir- 
cumstance also emphasizes the impor- 
tance of real service. The general lack 
of extensive knowledge of life insur- 
ance on the part of the public makes 
it imperative that the salesman give 
the real service of complete and care- 
ful information in connection with life 
insurance policies and provisions. In 
order to give this service, it is neces 
sary for a man to have knowledge of 
the life insurance business, to be the 
top man in the community from the 
standpoint of life insurance knowledge, 
to attend every insurance meeting pos- 
sible, and to read some good insurance 
paper regularly. In this way knowledge 
can be gained and in this way service 
can be given through knowledge. 1 
would like to impress upon every man 
bere that it is the part of the man 
above his collar that earns big money. 
and that headwork is necessary in real 
success. 


“T do not believe in ever over-look- 
ing a man who applies for insurance 
from me. TI keep him constantly in 


standpoint of service 


1s 


mird from the 
Kvery man T sell is my friend. It 
recessary that he be my friend, be- 
cause T cannot give him the best serv- 
ice unless T consider him my. friend 
When T sell a policy to a man, T sell 
him a policy that is suited to that man 





Metropolitan Life Insurance Company 
Home Office Building 





placed in 1918, exclusive of Indus- 
trial insurance ....... $463,008,744 


JOHN R. HEGEMAN, President 








egardless of commissions and profits. 

“My plan of co-operation with a 
banker is to educate the banker to the 
need of life insurance for the clients of 
his bank. I sell big men by insuring 
their earning capacity from the stand- 
point of economic value, and empha- 
size to a man that his life is worth 
money not onty to himself and to his 
family, but also to his town, his coun- 
ty, his state and his nation.” 


* * *” 


David W. Wright, agent of 


Think the Bankers Life Company, 
In Big of Des Moines, at Celeste, 
Figures Texas, believes in thinking 


in big figures in selling life 
Speaking of Mr. Wright and 
the Bankers Life “Bulletin” 


insurance. 
his work, 
says: 


Texas is becoming noted as the home 


of men who think in big figures, and 
David W. Wright, whose home is in 
Celeste, Texas, is one of them. Last 
week Mr. Wright led the “Bulletin” 


honer roll with $67,000, which is more 
insurance sold in one week than many 
topmotch salesmen put across in a 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big Dividends. Strength 
Unsurpassed ser- 

















month, and many there are who cary a 
rate book and think themselves saje - 
men who do not sell that amount in a 
year, but “Uncle Dave” did it in a week 
without batting an eye. 

It was his initiative that started 
things. He made up his mind to be a 
leader instead of a plugger and to gel 
things moving his way started an old- 
fashioned “boom” on Bankers Life poli 
cies so strong that the first application 
written was for $50,000. The selling of 
this splendid policy put him wise to the 
Big Figure Thinking, for it’s all in the 
will—and not in the method. Those o; 
us who have the will to do things will 
find so many methods that the accom 
plishment itself may appear simple. 

It is said that every man’s accom- 
plishments naturally rise to the level 
of his ambitions and thoughts—if he 
thinks in small figures, he talks in small 
figures, and if he talks in small figures, 
his measure of success will be written 
in the same ratio. 

So let us all start out now like Mr. 
Wright—to think in larger figures—to 
al least double the size of applications 
for 1919. This plan will make the small 
salesman a big salesman and make our 
weak territories stronger. All there is 
io it is merely the question of initiative 

just a plain case of I will with each 
salesman. 


OLD LINE LIFE STATEMENT 


Milwaukee Company Assets Reach 
$1,984,723—Total Insurance in 
Force Amounts to $15,008,504 





Rupert F. Fry, president of the Old 
Line Life Insurance Company of Amer- 
ica, of Milwaukee, has just made public 
the annual financial statement of that 
company. ‘The statement reveals total 
assets December 31, 1918, of $1,984,723. 
an increase over 1917 of $248,862. 

The total life insurance paid for in 
1918 amounted to $4,216,110 which is 
an increase in insurance paid for over 
1917 of $550,372. 

The total life insurance in force De- 
cember 31, 1918 amounted to $15,008, 
504, which is a net gain in insurance in 
force of $2,772,117. 

President Fry of the Old Sine Life 
has been very active in connection with 
government work during the war, having 
been in Washington a number of dif- 
ferent times, 
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Two Million 
Every Month 


DARBY A. DAY AGENCY BOOMS 








Wrote 623 Applications in January 
for $2,966,619—Paid for 
$2,045,969 





It is not long since the Darby A. Day 
Agency of the Mutual Life of New York 
in Chicago was the most conspicuous 
life insurance agency in the world with 
its wonderful record of a “million dol- 
lars a month” production for ever s9 
many months. Now they come through 
with the announcement that “TWO 
MILLION DOLLARS A MONTH” is 
about their size. 
the “Organizer” we find the following: 

“In considering the immediate future 
of this agency and its volume of busi- 
ness, in view of all the circumstances, 
we can not help but feel that it is 
easily within reason to pay for Two 
Million Dollars of business each and 
every month throughout this year. The 
volume of written business has been 
steadily increasing, and as showing the 
improvement over one ‘year ago we 
will quote a few figures. In January, 
1918, this office forwarded to New York 
216 applications, amounting to $1,931,- 
140.65. In January this year, 623 appli- 
cations were written for $2,966,619.80. 
The paid-for business in January a year 
ago was only $1,035,430; in January 
tuis year, $2,045,969. We almost doubled 
last year’s record in number of appli- 
cations, volume written and _ paid-for 
business. 

“The number of applications written 
has steadily increased since August of 
last year and the indications are that 
in February the shortest month in the 
year though it is, we will exceed all 
previous records. We have exceeded 
a $2,000,000 production for each month 
for the past three months.” 

What Percy Ballou Thinks About It 

Percy Ballou, manager of the Mutual 
Life in Louisville, Ky., was in Chicago 
recently attending the Darby A. Day A- 
gency celebration of producing $100,000,- 
000 of paid-for business since 1911. 
Mr. Ballou wrote his agents the follow- 
ing letter telling them how the Darby 
A. Da. Agency did it: 

“You will be anxious to learn how 
they do it. Work? No! I did not see 
a soul at work, except the clerks who 
were busy counting applications. I 
thought work was the secret. I was 
wrong. They make play of it. 

“They all sail in with chuckle and 
erin. It’s a jolly old game for money 
and fame. Work? No! Shirk? No! 
They love it, so it’s play as they go. 
They make a man from his money part 
because they know how to play with 
his heart. ; 

“The night was some eventide. The 
first thing you received as you went 
into the hall was $50,000 in a roll of 
bils—stage money. There were all 
kinds of wild west Ways to spend this 
money. When broke you were arrested 
and jailed. Crime was rampant. Te 
7 ee a jailable offense, 
Fins aus ac — at the bar when 
Wethe a8 we see. The oratorical fire- 
“a ee — nt off at the noon meeting 
“tt vening was given to the pro- 
2 —— of .good fellowship and the 
se of Darin’s Th ian summation 
Siueatebeane a. — bursts of forensic 
a de pect WwW poe one was remind- 
wi, aslo BM. for lee bee” cnn 
Pi] Sender ¢ , for hot shots. and 

ay Tor moving exhortation. 
and (eh, managers were present 
ing, being faltiass goats’ of the even- 
drowning ond a _ electrocution, 
vices whict aggre death-dealing de- 

‘ch only managers, toughened 


In the last issue of 


by years of touching experiences, could 
be expected to survive. That none 
actually expired was not due to any 
grace in the policy pursued by the 
Bludgeon Bearers. 

“The Chicago agency is a roaring 
Niagara of energy, optimism and deter- 
mination, harnessed to the one idea of 
getting the applications, reflecting even 
in the spray of its frivolous moments, 
a rainbow of promise and a powerful 
Purpose to surge on into the sea of un- 
rivaled success.” 

$18,000,000 In 1918 Paid For 

Raymond Mills, secretary to Darby 
A. Day, advises The Eastern Under- 
writer that the paid for business of 
the Chicago Agency of the Mutual Life 
for the year 1918 was $17,081,572 on 
the full annual premium basis and close 
to $1,000,000 on the quarterly and semi 
annual basis. making a grand total of 
$18,000,000. We, however, do not take 
credit for anything less than the full 
annual premium, therefore, count our 
paid-for business as $17,081,572 for the 
year. Total premium income for 1918 
$4 200.°00; first year premium income 
for 1918, $660,000; first year commis- 
sions to agents for 1918, $304,000; re- 
newal commissions to agents for 1918, 
$140,000. 

During November and December of 
1918 and January of 1919 our paid-for 
business was in excess of $2,000,000 
per month. We have 175 agents whose 
average annual production is $100,000. 


HALE AND WILSON PROMOTED 





Become Actuary and Second Vice-Presi- 
dent and Superintendent of Agents 
of Northwestern National Life 

At the annual meeting of the direc- 
tors of the Northwestern National Life 
of Minneapolis, J. Stewart Hale former- 
ly assistant actuary, and W. Rolla 
Wilson, formerly superintendent of 
agents of the Northwestern Nation- 
al Life, were elected actuary and 
second vice-president and superintend- 
ent of agerts of the company respec- 
tively. 

Speaking of the appointments Presi- 
dent John T. Baxter of the North- 
western National Life says: 

Mr. Hale began his work with this 
company in 1905 and was assistant 
cashier thereof until 1910. From 1910 
to 1912, he d‘d field work, and became 
assistant actuary of the company in 
1912, continuing to serve in that capa- 
city until a few days ago when he 
became actuary of the company as 
above stated It is the uniform testi- 
mony of al] the field representatives of 
this company that our new actuary is 
one of the most affable and most help- 
ful men they ever knew. He is in great 
demand at all agency conventions, and 
in all his relations with the agents of 
the company his attitude has always 
been one of cordial, helpful and sym- 
pathetic interest. 

Mr. Wilson’s first connection with 
our company was as general agent at 
Denver, which position he assumed in 
July, 1915, and held for the remainder 
of that year. On July 1, 1916, we per- 
suaded him to undertake the duties 
of field superintendent of this company, 
which position he held until January 1, 
1917, when he was made superintend- 
ent of agents, and he is now given 
the additiona! title of second vice-presi- 
dent in recognition of unusually effec- 
tive and distinguished service as organ- 
izer and bui'der of the agency organiza- 
tion of this company. 


Indiana Commissioner 

The state of Indiana has just put 
through a measure creating an insur- 
ance department and removing the of- 
fice of insuranice from the auditor's 
office. The bill has been referred to the 
house for action. If enacted, it will 
become effective September 30, 1920. 
The bill provides for the payment of a 
salary of $4,000 annually to the in- 
cumbent of the office. 





Mr. Field Man: 


Do you know: 
That the NorTHERN AssuRANCE Company of letroit, Michigan, 














has lived up to all the traditions of the highest purposes of life in- 
surance ; 

That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 
METHODS in its field work; 

That it is writing more insurance per capita per agent than any 
other American life company? 

If you are interested in knowing something of our Home Offi « 
system which makes this possible, we will be glad to hear from yur. 


Address, CLARENCE L, Ayres, President, 
DETROIT, MICHIGAN, i} 











Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, June 28, 1915 


“It is noteworthy that this Company was organized without any promotion expenses.” 
“IT beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 




















Millions of Life Insurance 
Being Sold! 


By the Use of the SHANBACHER 
INHERITANCE TAX CHARTS 


In the closing of most of the big lines to which 
the attention of the public has been directed dur- 
ing the past few months these charts have con- 
spicuously figured. 


Worth their “weight in gold” to every live life 
insurance agent. 


For information address 


THE EASTERN UNDERWRITER 








Sales Agents 


105 William Street, New York, N. Y. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; W. E. 
editor. The address of ‘the officers is the 
office of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. Single 


Schram, associate 


copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
| a 
March 3, 1879. 
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| sife 
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INSURANQOE GLORIFIED 


Insurance, These words shouia 


be uttered with respect, while 
benefitted by 
tecting mantle utter words 
most with a feeling of reverence. 

many there feeling 


that the calling, or profession of a life 


many who have its pro- 


al 
For 


these 


years has been a 
insurance salesman occupied a position 


in service to humanity, topped only by 


the minister of God’s gospel. It is not 
strange that this should be so. The 
feeling came about naturally enough, 


for in the workaday of the life insur- 
ance agent he or she comes in contact 


with the heart of the home, both be- 
fcre and after thé home is bereft of 
its breadwinner, to a _ degree not 


equalled by men in any other vocation. 

At the the the 
policy, which, while not hastening the 
, event, intended to replace the pro- 
vider of the individual household in the 
the life agent in 
many instances been considered a pest, 
Man 
urally so, has become selfish, and he dis- 
likes to be hitched to or identified with 
unselfish 


time of selling of 


is 


case, insurance has 


aud sometimes a bore. not nat- 


any proposition bearing 
front. He persists in this attitude until 
he has been thoroughly baptized 
beth of unselfishness prepared 
life 

This condition 
what The 
have thrown a halo around the business 


an 


in a 
by the 
insurance agent. 

has changed 


months just 


some 
now. passed 
o! life insurance, possessed of a mag- 
netic power which draws all manne~ “f 
men its shrine. The first flicker 
cume with the information to be found 
in the statements of the 
spective life insurance companies, in 
connection with the losses from influ- 
enza and pneumonia sustained by the 
different offices. As the tosses from this 
terribly devastating plague are made 
known, men in all walks of life marvel 
at the disclosure. Millions of dollars 
are being transferred from the coffers 
of the great provisional storehouses of 


to 


financial re- 


life insurance companies to the bene- 
ficiaries of policyholders. 

Over one hundred millions of dollars 
has already been distributed over the 
country into the cottage of the poor and 


the mansion of the rich, alike, accord- 
ing to the measure of protection secured 
through the agent back yonder, not now 
considered a pest or a bore. 
Though the and 
worlds have rocked almost unceasingly 
ir the throes of pestilence and war for 
months, and unnumbered deaths have 
followed in their wake, the policy ob- 
ligations of life companies 
have been liquidated according to con- 
tract, and there is not a quake in the 
siability of the legal reserve life insur- 


business social 


insurance 


Life insurance stands 
in strength, and glori- 


ance companies. 
to-day adamant 
fied through its service. 





WISHES TO PAY DIVIDEND 


Ice Dealers Mutual of New York Reports 
Premiums $66,000 in 
First Year 


Superintendent A. J. Rosemund, of 
the Ice Dealers’ Mutual, New York, 
says: It is not possible at this time 
to accurately set forth results of 
the Company’s 1918 operations, beyond 
the fact that losses and expenses 
paid and incurred indicate an _ un- 
derwriting profit of approximately 


48 per cent. on earned premiums and 
gives the Company a surplus of Over 
$26,000. Of this amount $4,500 has 
been set aside for the creation of a 
catastrophe reserve, although the Com- 
pany carries reinsurance covering all 
losses in excess of $25,000 and up to 
$100,000. 

Because of the additional fact that 
the Company was organized without 
expense of any nature to policyholders, 
a surplus more than sufficient to cover 
all requirements has been created and 
upon verification of the annual report, 
a request will be made to the New 
York Insurance Department for per- 
mission to pay a dividend on the 1918 
business. 

The company writes workmen’s com- 
pensation, public, automobile amd 
teams liability and property damage 
end confines its business to the ice 
industry 

Operating results covering its first 
twelve months of business ending De- 
cember 31, have been very gratifying; 
over this period premium writings ap- 
;roximated $66,000. 

The management has _ consistently 
followed the selective principle and is 
carrying a volume of business at once 
satisfactory in amount and personnel, 
its campaign for new risks being on 
the quality rather than quantity basis. 


EFFECTIVE DATE CHANGED 


New Announcement Relative to Auto- 
mobile Liability and Property 
Damage Rates 


The Bureau has announced the new 
rates for automobile liability and prop- 
erty damage effective in New York 
territory February 15. The previous 
notice gave the effective date as March 
1. Companies may issue their own 
February renewals at the old rate basis 
until March 1. No existing policies 
may be cancelled and rewritten except 
at the new rates. 


Had Good Time at Lakewood 
The eastern managers of the work- 
men’s compensation and liability de- 
partments of the Travelers, held a 
three days’ meeting this week at Lau- 
rel-in-the-Pines, Lakewood, N. J. 


Glens Falls Dividend 
The Glens Falls Insurance Company 
at its annual meeting declared an extra 
dividend of twenty-five per cent. This 
dividend is in addition to the regular 
six per cent. semi-annual dividend paid 
on January 1. 


THE HUMAN SIDE OF INSURANCE : 








M. L. Jenks, who has been elected 
vice-president of the American Surety, 
New York, arrived in the east this 
week. He will take up the details of 
his new position March 1 and will have 
supervision over the Metropolitan 
Branch. Mr. Jenks was graduated from 
Columbia College in 1903. January 1, 
1906, he entered the service of the 
Company as an examiner in the fidelity 


department at the Home Office. His 
appointment to the managership at 
Wilmington, Delaware, was followed 


May 1, 1909, by his appointment to the 
managership at Minneapolis, Minn. He 
resigned from the service of the Com- 
pany April 15, 1911, to become vice: 
president of Little & Nolte Company, 
Duluth, Minnesota, engaged in the real 
estate, mortgage loan and general in- 
surance business. Mr. Jenks returned 
to the service of the American April 
17, 1912, as manager of the Chicago 
branch office. 
~ . * 


Major John Jones Brinkerhoff, M. A., 
F. A. S., actuary of the Association of 
Life Insurance Presidents from Novem- 
ber 15, 1908, until the end of 1918, died 
at his home in Glen Ridge, N. J., early 
Tuesday morning, February 18, 1919, 
from heart failure. Major Brinkerho‘f 
was born near Gettysburg, Pa., Septem- 
ber 20, 1848, and was educated at Penn- 


sylvania College, Gettysburg, from 
which he was graduated September 28, 
1869. He took up the study of law 


while a clerk in the office of the State 
Auditor of Illinois and Jater entered the 
Law School of Union University, from 
which he was graduated in 1874. He 
was admitted to the bar in Illinois and 
in New York and returned to the in- 
surance department of the Illinois State 
Auditor’s office the same year. He soon 
became actuary of the department and 
from time to time performed important 
service as consulting actuary for vari- 
ous other insurance departments. From 
1896 to 1908 he was clerk of the Na- 
tional Convention of Insurance Com- 
missioners. In October, 1918, on ac- 





. JENKS 





count of ill-health, Major Brinkerhoff 
presen.ed his resignation as actuary of 
the Association, which was accepted as 
of the close of the year. 

an 


A. M. Johnson, president of the Na- 
tional Life of U. S. A. of Chicago, to- 
gether with a number of prominent 
business men, East and West, have 
organized the Stetfan Prison Evangelis- 
tic Association in the interest of prison- 
ers in the jails, penitentiaries, and 
reformatories of the Eastern and Mid- 
dle Western states. 

* *¢ & 

F. X. Quinn, vice-president of the 
Fidelity Mutual Life of Philadelphia, is 
a member of the Pennsylvania com- 
mittee of the American Bankers Asso- 
ciation handling the movement for 
scientific amortization of the $6,000, 
000,000 realty mortgage loans in this 
country. 

* o = 

John Scott Anderson, an insurance 
broker of Montclair, N. J., was found 
guilty in General Sessions on a charge 
ot receiving stolen goods. A_ pearl 
necklace valued at $22,000 for which he 
had paid $8,500 was the the basis of the 
charge. 

* ¢ 6 

Edward E. Rhodes, vice-president, 
and Wm. A. Drabble, controller of the 
Mutual Benefit Life Insurance Company 
of Newark, are spending a few weeks 
in Porto Rico. 

* * # 

George A. McMann, counterman in 
the Continental office in New York, has 
been married to Miss Florence Hanra- 
han, who was a member of the Con- 
tinental office staff. 


Takes Quackenbush Agency 
The Security of New Haven has at 
nounced that Henry W. Haynes has 
been appointed Metropolitan agent for 
its automobile department, continuing 
the agency of the late E. B. Quacken- 
bush, 92 William street. 
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FIRE INSURANCE DEPARTMENT 

















Lewis & Gendar Get Mills & Honness 


New Jersey Fire 
And- United British 


APPOINTMENT EFFECTIVE MAR. 1 


Will Represent Former in New York 
City and Brooklyn and Latter 
in Brooklyn 





Lewis & Gendar, Inc., with offices at 
1 Liberty Street, New York City, and 
145 Montague Street, Brooklyn have 
been appointed agents of the New Jersey 
Fire Insurance Company for New York 
City and Brooklyn. They have also been 
appointed Brooklyn agents for the 
United British Insurance Co., Ltd. of 
London. These appointments become 
effective March 1. 

At the present time, the Lewis & 
Gendar office represent as New York 
City agents, the Commonweatth Insur- 
ance Co. of New York, and as Brooklyn 
and Suburban Agents, the, Northern As- 
surance Co. of England; Commonwealth 
Insurance Co. of New York; Detroit 
Fire & Marine Insurance Co. of Michi- 
gan; Firemen’s Insurance Co.. of New 
Jersey; Globe & Rutgers Insurance Co. 
of New York, and the Employers’ Lia- 
bility Corporation of London. 

New Jersey Fire Statement 

The financial statement of the New 
Jersey Fire as of December 31, 1918 
showed capital $1,000,000; assets, $2,- 
622,129; net surplus, $350,966 and pol- 
icyholders’ surpius, $1,350,966. 

Entering Wisconsin 

The Hudson Insurance Co., New York, 
has been examined by the New York 
Department preliminary to entering 
Wisconsin. The examination was made 
as of December 31, 1918 and shows ad- 
mitted assets of $1,487,676; liabilities, 
$2,500; capital, $500,000; surplus, $985,- 
176. The company was organized De- 
cember 1917 and did no business up to 
December 31, 1918. 


Opens Peekskill Office. 

The Clark-Lee-Tibbitts Co., of White 
Plains, has purchased the Peekskill 
agency of Oscar Barger Sons, which 
will be operated in the future under the 
name of The Peekskill Agency.  T. 
Frederick Lee is president of the 
agency, G. Kniffen, treasurer, and Wil- 
liam J. Ryan, secretary. 

With Commercial Union 

Henry A. Furlong, special agent for 
the Insurance Company of State of 
Pennsylvania, in Eastern Pennsylvania, 
resigns his connection with that com- 
pany, to become special agent in the 
same field for the Commercial Union 
and its allied companies, as of March 1. 


Agents United British 
New York & Bronx 


APPOINTMENT EFFECTIVE MAR. 1 


Arrangements Completed for Repre- 
sentation Through Gresham Ennis 
of C. P. Stewart & Co. 


On Wednesday of this week, Gresham 
Ennis of C. P. Stewart & Co., United 
States managers of the United British 
Insurance Co., Ltd. of London, appoint 
ed Mills & Honness, of 75 Maiden Lane, 
agents of that Company for New York 
City and the Bronx, effective March 1. 

Mills & Honness at the present time 
represent the Orient of Hartford; Capi 
tal of Concord, and Phenix of Paris, in 
the New York City territory. 

United British Statement 

The United States Branch financial 
statement of the United British as of 
December 31, 1918, showed assets of $1,- 
485,758, and surplus to policyholders 
amounting to $810,733. 


Closing Reinsurance Deal 
D. D. Thomas, acting manager and 
liquidator, and Hartwell Cabell, coun 
sel insurance division, enemy alien 
property custodian’s office, went to 
Chicago this week, in connection with 


closing the reinsurance arrangement by . 


which the Prussian National business 
will be taken over by the American 
Mercantile Marine. 
Agencies Consolidated 

Oscar V. Barger’s Sons’ Insuranice 
Ageney of Peekskill. NY ha heen 
consolidated with the Peekskill Agen- 
cy. The business will be conducted un 
der the style of Barger & Powell Com- 
pany Inc., with offices at No. 27 South 
Division Street. 

Threshermen’s Mutual Planned 

Plans for the formation of a thresher 
men’s mutual insurance company, to 
operate under workmen’s compensation 
law of Pennsylvania, are being consid 
ered. 


Will Increase Usefulness 
The Automobile Urderwriters’ Deteet 
ive Bureau of the Eastern and New 
England States is being held today, 
Friday, for the purpose of- planning an 
expansion of its activities. 


Wm. J. Kessick, treasurer of Brew 
ster, & Co., New York, has undergone 
a minor operation upon his throat but 
ic avain at his office 











NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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INSURANCE COMPANY 
OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,2 16,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 

CARGOES AUTOMOBILES INLAND MARINE 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 
ZETNA CASUALTY & SURETY CO. 























THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. IL. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIA N-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 





NORTH ‘\ 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc. 1911 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 1870 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


ae -.... $357,318.58 
Reserve 54,256.92 
200,000.00 

96,379.07 


Reserve 
Capital 
ree 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 








NEW RATES ISSUED 
Class Ratings for Explosion and for Riot 
and Civil Commot on 
Made Uniform 


Insuranc? 


ratings for ex- 
civil 
uniform, 


In order that class 


plosion insurance and riot and 


‘commotion insurance may be 
the following changes in explosion class 
made by the Explo- 
They effective 


Buse Explosion 


rating have been 
sion Conference. 
Feb. 11. The 


Rates are subject 


were 
new 
cent. re 


to a 50 per 


luction. 
NEW RATES 


Base 
Exp 
Class Subject 
to 50 
red n Iu 
Acetic acid mfg, . scdnre 5 0) 
Armories F ”") 095 
Art galleries 5 eared aa waiee wee ) 025 
Bridges ‘ ‘ Jigesae oe 025 
City hails > ) 25 
Coal and ore yards . ) 025 
Cotton warehouse including 
compresses sab Reene ee os « wae 025 
Cotton compresses, excluding 
warchouses , CTA EE: 05 
Dams , — 35 nil 
Department stores, with mfg. or 
repair depts _ 1) 05 
Drugs and oe mic al Ww: watehot muses, 20 10 
Dry docks . eeaceatale: ae 5 
Klevators (¢rain), fireproof oe 15 
Elevators (grain), all other 
classes ° ° 0.0088 Ap 15 
Merry Terminale ..c<cscscsrveesssd - 2 05 
Fire departments , eal —— 025 
Grain tanks (fireproof) aT: "y 025 
Groceries, wholesal ith roast 
ing and light mf 1) 05 
Ice Mfg. and refrigerating 
(a) Bldg without refrigerat 
Ing app rratus . ie F ") 025 
(b) Bl ith refrigerating 
app sell jarniee Rete ace iH) I 
Lubricating oil stocks bi i ) 10 
Mining properties (underground 
vena) 2 rae 7 
Muriatic id mf, : aor 35 05 
Mewonapers y } (95 
Nitric acid mfg 5 05 
Paints and oils, wholesale . () 10 
Patent leather mfg sO 0) 
Piers and contents ... : , 35 05 
Police Departments pa ° i) 025 
State Capitals ‘ saaced 20 02 
State Houses ........ -— 025 
Storage stores , . wate a 025 
Sulphuric acid mfg, .......... 3 25 
Tank cars . = : er sO 1) 
Telephone exchange . Set ") 0°5 
Warehouse public and private 
(not connected with mig 
plants) rene ") 025 
essels, including ships on 
stocks, ‘ Fe 35 05 
Pending the issuance of new rate cards, 
iwents are requested, in order to avoid errors, 


to correct present Explosion Rate cards to con 
form to the above named rates. These rates 
apply only to policies issued after February 
ll. Existing policies not to be endorsed grant 
ing these reductions 


UP- STATE AGENTS COMPLAIN 





Rochester and Syracuse Wish to be 
Back in Execepted City 
Class 





Up-state New York agents are pro- 
testing against the removal of Rochester 
and Syracuse as excepted cities, there- 
by reducing automobile commissions. 
The agents contend that there is a de- 
cided brokerage element in those cities 
and that such business can not be 
handled on the 20 per cent basis. They 
claim that this condition is due to the 
method of doing business’ established 
by some of the ‘casualty companies 
They also contend that the higher costs 
of doing business justified a continua- 
tion of the oid rate of commission. The 
agents’ point of view will be laid before 


the Executive Committee of the East- 
ern Automobile Conference. 

It has also been shown that great care 
must be used and uniformity practiced 
in quoting list prices under the new 
list price rate basis. Attention has 
also been called to the inequalities and 


radical changes in manufacturers’ list 


prices since the war began, 


HAS DONE FINE WORK 
Live Stock Companies’ Association 
Creates New Opportunities for 
Local Agents 

Commenting briefly on the 
plishments of the Association 
Stock Insurance Companies of 
America, President C. F. Stairwalt, Shel- 
byville, Ill., says that it is through the co- 
efforts of the associated com- 
panies in the past few years that great 
trides have been made in the live 
tock field and this branch of insurance 
has been elevated’to a high plane. The 
education of the breeder and’ stockman 
form of protection of which he 
together with the problem 
bringing its possibilities 
writer has been 
degree than the 
insurance com- 


accom- 
Nationa] 


of Live 


perative 


to a 
knew little 
of forcefully 
to the local insurance 
au task of no lesser 
pioneer work of the life 
panies. 

rapidly 
Associa- 


Conditions have changed 
since the organization of the 


tion and the incorporation of the 
Service Bureau with headquarters at 


Indianapolis. In the early history of 
‘he companies but one or two common 
forms of live stock policies were used 
while teday the demand from the stock- 
men has created a policy form covering 
every conceivable hazard connected 
with live stock and the live insurance 
man in all the live stock producing 
states knows his agency is incomplete 
unless his line includes that of some 
well known live stock insurance com- 
pany. 

This Association is rapidly developing 
live stock insurance to the point where 
it has become an important factor in 
underwriting. Agents everywhere are 
realizing that to ignore this line is to 
neglect an ever increasingly important 
form of indemnity. 

After the Association’s meeting held 
this month, the consensus was that 
never has it held so successful a gath- 
ering and never was the business in 
such good condition. 


NEW YORK STATE DEPARTMENT 


HUMBOLDT, bali OF PA. TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA; 


| CAPITAD FIRE OF 'N. H. 
PERCY B. DUTTON, WUE ROCHESTER 

















SCHAEFER & SHEVLIN 


100 William Street GENERAL AGENTS New York, N. Y. 
FIRE and AUTOMOBILE INSURANCE 
Phone: Ea mcch 2312 


Excellent Facilities for Handling Suburban Business 











Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 . 
ee ere Mea ewed $1,250,000.00 
Net Surplus . $2,384,971.20 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


“eee eees 


DANIEL H. DUNHAM, President 
«*¥Vv. Vice-President and Treasurer A. H. HASSINGER, Secretary 
"PAT BASSETT, Vice-President J. K. MELDRUM, Assistan\ Secretary 








BRITISH AMERICA THE HANOVER 


ASSURANCE CO. 
FIRE INSURANCE COMPANY 


Incorporated 1833 
Incorporated 1852 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 


The real strength of an insurance com- 
pany is in the conservatism of its man- 


January 1, 1918 avement, _and the management of THE 
We. ceridesiuncrorisceiacedes $2,192,173.14 HANOVER is an absolute assurance of 
Surplus in United States... 772,927.35 the security of its policy. 
Total losses paid in Unite 
States from’ 1874 to 1917, R. EMORY WARFIELD, President 
FROMUEE soccccssisiesarvecess 25,298,472.00 FRED. rs Pig Vice-President 
W. B. MEIKLE, Pres. & Gen. Mgr. JARVIS, Secretary 


WILLIAM MORRISON, Asst. Sec’y 








HOME OFFICE 








Renresented at 
95 William Street, 


Ss. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORK 


208 Broad Street, 
Elizabeth, N. J. 





























307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE [ 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 

325 ‘WALNUT STREET 

PENNSYLVANIA 


LADELPHIA 


P Hi 





SATISFACTION 
SERVICE 


ALL LINES 





PHILADELPHIA, PA. 
NEW JERSEY 











B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Career of Edward T. Corcoran 


Protege of James J. Hoey, Vice-President Continental © 
Insurance Company : 














"i 
eevesoneecenneyenencnennse 





In January, 1911 a little boy in 
knickerbockers, about 14 years old, 
came to the Capitol at Albany, and 
presented a letter of introduction to 
James J. Hoey, vice-president of the 
Continental Insurance Company, who 
was then a member of the legislature. 
The purport of the letter was to the 
effect that the bearer, Edward T. Cor- 
coran, was an honest, industrious and 
intelligent boy and would like to se- 
cure a position as a page in the legisla- 
ture. 

Mr. Hoey was so impressed with the 
lad’s earnestness and intelligence that 
he secured for him the position he 
wanted. During his spare time young 
Corcoran studied stenography and when 
Mr. Hoey returned from the legislature 
and went into business he took Cor- 
coran along with him as his secretary. 
Ambitious to become a lawyer Corco- 
ran devoted his evenings to study and 
at age 22 was admitted to the bar. 

At the outbreak of the war, when 
Bernard M. Baruch was made chairman 
of the War Industries Board, he ap- 
pointed Mr. Corcoran *‘s secretary and 
took him to Washington. Notwith- 
standing that he held a very important 
position and was exempt from the draft 
young Corcoran was determined to do 
his bit in the great war on the battle 
front and entered a training camp earn- 
ing a commission as first lieutenant. 
After various delays he finally got over 
to France and while he never got into 
the actual fighting he was detailed 
many times to escort various bodies of 
troops to the frontier and witnessed 
many important battles. 

When the armistice was signed and 
President Wilson went to the Peace 
Conference, General Pershing assigned 
L’eutenant Corcoran as military aide to 
the President. He has been with the 
President constantly on all his import- 
ant trips and at the Peace Conference. 
This recent letter gives an interesting 
account of his travels. 

“I think I wrote you on my first night 
in London. Later I had a wonderful 
tine-—-lunched with the Lord Mayor 
of London, the Ministry, Douglas Haig 
and Admiral Beatty; tea-ed with the 
Queen and Princess Mary; met the 
King often; lunched at ‘Ye Olde Cheese’ 
(Tale of Two Cities), visited Westmin- 
ster and St. Paul’s, saw a few shows, 
attended a couple of dinners and in my 
spare time motored in Hyde Park and 
loafed in Buckingham Palace. I motor- 
ed over one Sunday to Scotland—beau- 
tiful country. 
_ “Last week I had a wonderful time 
in Italy. My first pleasure was the 
Alps through which we passed en route. 
Rome is wonderful. Met the King and 
Queen, ate at the Palace Quirinal (old 
Palace of the Popes), dined with the 
Mayors of Rome, Turin, and Milan. One 
of the most interesting visits was to 
the Vatican, where I was one of less 
than a dozen introduced to the Pope by 
the President himself, He spoke French 
and said a pleasant word to each, but 
did not bless us. I didn’t realize it 
until he left the room—but gave chase 
nN a mild way and in my ‘dee-lightful 
French’ invited him to do it. He did 
and Was most gracious about it, bless- 
Ing some medals for me at the same 
time. I'll tell you all the details when 
I get home. We visited the Turin Baths 
— nage te St. Peters and St. Pauls; 
Saeed ictor Emanuel] Memorial, the 

astle of St. Angelo; the.town in which 


Nero ‘fiddled’ and ‘Reaucoup’ royal 
ecg Most all our meals were in 
ee Palaces except when actually 
raveling when we ate in the Royal 
train. 7 


The King is a nice little man and 


speaks English; he gave the Genera‘, 
the Admiral the Secretary and mysel 
silver cigarette cases with his coat ai 
arms and monogram on it. 

“Paris is beautiful but Rome is the 
most picturesque city I have ever seen. 
It reminds one of the tropics because 
of its yellow buildings, giant palms and 
clear blue sky. J would like to return 
and stay for a month at least. 

“The Italians were most cordial and 
enthusiastic. In Milan and Turin the 
road and sidewalks were covered with 


flowers, and roses as big as your fist .- 


were cast at us from every other win- 
dow. The people continually broke 
through the’‘lines of soldiers and ran 
up to our carriages to grab and kiss 
our hands. They have great affection 
for the President and regard his com- 
ing as second only to that of the 
Saviour. 

“Did I tell you that in England I had 
one of the King’s Rolls Royces assigned 
to me with a driver and footman. Ye 
gods; I could never go back to Mecha- 
nicsville if they learned of it—least of 
all face the local branch of the Wolf 
Tone Society. I have a bunch to tell 
you but can’t trust them to the mail. 
Please write me all the news.” 

Lieutenant Corcoran is well and 
favorably known to the insurance fra- 
ternity because of his close association 
with Mr. Hoey. His wonderfully inter- 
esting career is an evidence of what a 
boy can accomplish who has the am- 
bition and pluck to make his way in the 
world. William Street will give a royal 
welcome to Lieutenant Corcoran when 


he comes home which he expects to 
very shortly. Up in Mechanicsville, 
near Saratoga, there is a dear old 


couple, the parents of the young soldier, 
also waiting for Lieutenant Corcoran’s 
return and maybe the neighbors and 
friends of his boyhood will not turn 
out in force to welcome their townsman 
who has achieved such a wonderful 
success. 





‘““STRONG AS THE STRONGEST” 


The Northern Assurance Go, 


(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 
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THE LEADING FIRE COMPANY 
OF THE WORLD 











“The Leading FIRE INSURANCE Co. of America” 
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WM. B. CLARK, President 


One Hundred Years of Service 


Losses Paid in 99 Years over 


$ 174,000,000 








A Good Company 
to Represent 






| AMERICAN EAGLE 
FIRE, INSURANCE 
COMPANY 


“We want to be loyal to 
the local agents as well as 
loyal to our Country and 


. Government.” 
“AMERICA FORE” 


AMERICAN EAGLE 


Fire Insurance Company of New York 
Cash Capital .......... ONE MILLION DOLLARS 


— ~ 


HENRY EVANS, President 


Home Office Managing Branch Offices, 
80 MAIDEN LANE SAN FRANCISCO, 
NEW YORK CHICAGO 

















WEMPLE & COMPANY, Inc. 


FIRE | 
RE-INSURANCE | 
NORWEGIAN ATLAS INS. CO., Ltd. 


15 William Street 


New York New York 

















THE SUPERIOR FIRE INSURANCE Co. 
Conservative -- Sound -- Progressive 
Statement January 1, 1918 


7 ASSET 9950.805.65 LIABILITIES 
OTTMAMES cecccvecccesesecessvese . ° a 
Stocks and Bonds..........s0++ 302,499.50 || CAPItAl «.----reeeeeeeeereeees -++$ 300,000.00 
ee rr tae 103,540.90 || Unadjusted Losses von 93,290.82 
Cash in Office and Banks...... 162,804.18 || Reserve ....ccscccccscsescccvecece 1,024,694.02 
Interest Due and Accrued...... 16,915.50 Other Liabilities .. 28. 500.00 
Rents Due ..ccccccccccccccccvece 392. hai toa iia else ge nites 
Agents’ Balances ........scccece 180,375.54 2 nn 304,131.20 
Collateral Loans ......sessseee 32,643.75 

Re-insurance Losses Due From 

Other Companies .......++++6 858.52 

$1,750.616.04 | $1,750,616.04 


A. H. TRIMBLE, Presiden 
EDWARD HEER, Vice-Pres. & Secy. F. W. SCHRATZ, Asst. Secy. 
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New Jersey Agents 
Take Strong Stand 


OPPOSE MONOPOLISTIC BILLS 
T. C. Moffatt Again Elected President 
—Self Graded Dues Considered— 


Excess Association’s Work 


Resolutions were adopted by the New 
Jersey Association of Underwriters at 
its twenty-sixth annual meeting last 
week “deploring any movement in that 
state for the enactment of a monopolis- 
tic state fund compensation act and as 
American citizens protested against the 
adoption by the state of a socialistic 
measure so repugnant to every prin- 
ciple of American freedom and individ- 
ual effort resulting, as it must, in the 
deliberate destruction by the power of 
the state of private interests built up 
by years of effort under the privileges 
and benefits guaranteed in the Consti- 
tution of the United States.” 

This resolution was offered by the 
resolution committee of which Fred J. 
Cox was chairman. 

Mr. Cox offered another resolution 
which was carried. It follows: 

WHEREAS, new evidences of 
paternalistic government are ap- 
pearing in this country, with a 
steady encroachment upon the 
fields of private enterprise and 
tang: ble obstructions to individual 
freedom and personal initiative are 
threatened, and ; 

WHEREAS, examples are con- 
tained in the second annual report 
of the Federal Land Banks urging 
the extension of their activities to 
farm fire insurance, and 

WHEREAS, the circulation of a 
text book entitled “Lessons in Com- 
munity and Private Life” for intro- 
duction into the public schools 
through the secretary of the inte- 
rior, propagating social insurance 
and governmental control of private 
activities has aroused the protest 
of business interests, and 

WHEREAS, there has been a re- 
cent attempt to place workmen’s 
compensation and liability coverage 
on shipbuilding plants along the 
Atlantic coast in the hands of a 
profit-sharing concern, utterly ig- 
noring the agents in those states, 
whose counter-signature would have 
been required, and 

WHEREAS, the prediction that 
bills will be introduced in every 
state legislature providing for mon- 
opolistic state workmen’s compen- 
sation funds has been made, and 

WHEREAS, it has been proposed 
to extend government life insurance 
to the entire civil list, 

BE IT RESOLVED, That we, The 
New Jersey Association of Under- 
writers, 


earnestly protest against 
these paternalistic tendencies and 
‘vigorously urge local fire, casualty, 
surety and life insurance agents 
everywhere to inform themselves 
of these propositions and activities, 
calculated to undermine the foun- 
dations of our government and 
throw into chaos long established 
institutions, to the end that we may 
be able successfully to combat all 
Bolsheviki tenets and _ socialistic 
propaganda, and make the United 


States safe for insurance Demec- 
racy. 

Officers Elected 
The election of officers resulted in 


Thomas C. Moffatt retaining the presi- 
dency. A. W. Hicks was elected vice- 
president, succeeding George Hampton; 
the honorary vice-president is Miss F. 
L. Wilkins and secretary-treasurer. P. 
W. Limouze was reelected. The execu- 
tive committee is comnosed of Messrs 
Calvert, Faulhaber, Livingston and Al- 
laire. The committee named to consider 
the subject of self-graded dues reported 
that they had viewed this subject from 


several angles and had determined to 


base the dues on population rating 
graded as follows: 

Towns or cities, 25,000 or under... $5 
Towns or cities, 25,000 to 100,000... 19 
Towns or cities, 100,000 or over.... 15 


This matter will be taken up again at 
the semi-annual meeting. 

Discussion of the desirability of ad- 
vancing legislation with a view to im- 
proving the resident agent law was dis- 
cussed. It was the consensus that this 
subiecrt be allowed to remain as it is at 
present. 

In opening the meeting President 
Moffatt spoke of pre-war conditions, the 
cancellation of war orders, the increase 


in insurance obtained under use and 
occupancy forms, the labor ‘troubles 
prohibition and the tendency of the 


times toward general unrest. 

President Moffatt called particular at- 
tention to the semi-annual meeting of 
the National Association being held in 
Atlanta, and expressed the hope that 
New Jersey would be well represented. 

Messrs. Houston, Calvert, Coleman 
Dodd, Rippe, Essler and Faunce took 
part in the diseussion of’ graded com- 
missions. The tendency was to ask the 
assistance of the state association to 
any local community desiring to ap- 
proach the companies or other author- 
ity with a view of increasing the com- 
missions paid in the locality generally 
known as South Jersey. 

On motion of Mr. Coleman seconded 
hv Mr Calvert.the Chair instructed the 
conference committee, to whose atten- 
tion the subject had been referred a 
year ago, to give this matter immediate 
consideration and to make a report. 

Messrs. Cox, Conklin and Smith were 
appointed a committee to draw resoln- 
tions outlining the position of the asso- 
ciation concerning monopolistic funds 


or state fund insurance. The resolu- 
tions. which were carried, are quoted 
ahove 


With reference to the resident agent 


law and the introduction of a qualifica- 
tions bill. Mr. Conklin said that some 
progress has been made and that oppo- 
sition was indicated by the National 
Board and by domestic companies. 

At the afternoon session the first 
speaker was Captain (. Alhert Gascer, 
noke on the subiect of fire pre- 
vention and the possible opportunities 
of control under a fire marshal. 

President Moffatt announced that a 
gavel for the use of the National Asso- 
ciation’s president is being made from 
woods collected from the various states. 
He asked that someone volunteer as a 
committee of one to secure a suitable 
niece of wood from the native state tree 
to be used in making the gavel. 

R. M. Eckings called attention to the 
manner in which 


wha 


eoriations and clubs at a reduced cost. 
This subject was referred to the ways 
and means committee. , 
During the general discussion Presi- 
dent Moffatt made the remark that the 
insurance records of the fourteenth cen 
tury show that compulsory insurance 


inter-insurers are of- 
fering automobile insurance through as- 


was then in force, the rate being 2 per 
cent. on the profits. 

Mr. Summers spoke on the ten per 
cent. surtax and read some interesting 
data on the comparative increases in 
the costs of food and clothing as com- 
pared with insurance. 

A motion was then offered and sec- 
onded, that the association is this year 
opposed to any new legislation, other 
than favorable in its behalf, and that 
the association lend all its strength and 
ability of maintaining and holding what 
its members now have. 


Tecumseh Sherman delivered one of 
his characteristically interesting ad- 
dresses on compensation insurance. He 


said that in 64,000 claims in one state 
only 197 cases had been contested; that 
in 11,700 claims in New York State only 
82 had been contested before the In- 
dustrial Commission and but three of 
these were presented to a trial court 
Present statistics show that Ohio is op- 
erating at a 5 per cent. cost, New York 
9 per cent. and the casualty com- 
panies 38 per cent. This latter amount 
is being reduced by experience until it 
is now about 30 per cent., of which 15 
per cent. is the average commission and 
15 per cent. management expense. In 
connection with compensation insur- 
ance it is notable that there is avail- 
able inter-insurers and mutuals so that 
there is no immediate need for a state 
fund. The New York State Fund writes 
but 12 per cent. of the business; the 
service is poor, the claims are handled 


badly. In Europe the average cost of 
maintenance is 15 per cent. of the 
earned premium. The Italian fund 


started at a 9 per cent. acauisition and 
2s experience taught was increased to 
22 per cent. There is a relative ineffi- 
ciency of insurance when politically su- 
nervised. This form of insurance has 
been in force for over twenty-two years 
in Great Britain. The average cost has 
heen 32 per cent. “ 

Mr. Sherman answered a number of 
questions put by the members and gave 
information regarding The Washington 
State Fund showing how it has been 
grossly mismanaged. 

Secretary Miller of the National As- 
sociation asked Mr. Sherman if the 
Ohio State Fund would not be found to 


he bankrupt if an audit were made at 
this time. Mr. Sherman said it would 
he impossible to bankrupt the Ohio 
fund until the subscribers were bank- 
rupt. Under the present system each 
subscriber is responsible for 100 per 
cent. assessment. 


Speakers at Banquet 


At the dinner Thursday night Presi- 
dent Moffatt announced that the Na- 
tional Association has doubled its mem- 
bership since the meeting in Cleveland. 
He referred to the necessity for the 
work performed by agents in this busi 
and used the trite phrase “No 
agent, no insurance.” The president 
made a plea for closer relations be- 
tween companies and agents. also the 
loeal boards, which he said should be 
remresented at all conventions. 

Secretary N. S. Bartow, of the Queen, 


pess 











General Insurance Agents 
Lines Accepted Up to 
$500,000 


Surplus 





Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 














GENERAL AGENTS WANTED 





Surplus Home Office Statement...... 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


3 So. William St. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
11,727,022 


$830,156 


APPLETON & COX, Aitorneys 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 

Surplus 
THE TOKIO MARINE AND FIRE 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States State- 


NEW YORK 























spoke of the new Excess Association's 
work. He was chairman of the com- 
mittee which had the organization work 
in charge. There are 115 companies in 
the association and Mr. Bartow said it 
would be of great assistance to local 
agents. Large values can now be cov- 
ered and the details handled at one 
central point in New York. A place is 
provided where brokers and agents can 
get advice regarding large lines. The 
association is for the purpose of seeing 
that the market is properly quoted and 
values distributed. It is also the pur- 
pose to prove that insurance facilities 
are adequate when properly used. Mr. 
Bartow spoke of an instance where 
$500,000 of insurance was tied up by 
brokers and after the need for it had 
ceased the brokers failed to cancel it, 
with the result that there was $500,000 
insurance outstanding without any lia 
bility whatsoever. 

The speaker called attention to the 
need for becoming acquainted with in- 
surance covering various kinds of air- 
craft. 

Insurance Commissioner Frank 4. 
Smith said that there is hearty co-oper- 
ation by New Jersey agents in their 
dealings with his department. The 
Commissioner is opposed to a monopo- 
listie state insurance fund. He said 
that the state should not enter into any 
line of business that can be done by 
private means: 

W. KE. Underwood, co-editor of the 
“Agency Bulletin,” made a good address 
covering the monopolistic tendencies of 
the times. He pointed out that where 
the state demands a monopoly its posi- 
tion is untenable. Also, where the com- 
panies say that the state system shall 
not be given a trial there is bound to 
be conflict. ; 


Granite State Statement 

The Granite State Fire of Ponty 
mouth, N. H. has just issued its thirty 
third annual statement. The company 
during 1918 increased its assets $193,- 
427, and its re-insurance reserve $167,- 
600. Its income exceeded expenditures 
by $187,885. Its loss ratio was 46 per 
cent. plus, and its expense ratio 39 per 
cent. plus. On account of the company’s 
large increase in business which neces- 
sitated a large increase in reserve, its 
surplus only increased $3,548. 





Joins .New Britain Agency 
Louis S. Jones, formerly connected 
with Beach & Austin, Hartford brokers, 
and who was recently discharged from 
the army were he had been a second 
lieutenant in the quartermaster’s corps, 
has joined the Home Banking & Realty 
Co., agents at New Britain, Conn., 

for a number of fire companies. 





Automobile Meeting Set 
The next meeting of the National 
Automibile Underwriters’ Conference 
will be held February 25 and 26 at the 
Vanderbilt Hotel, New York, at 11 
o'clock. The first day will be devoted 
to an executive committee session. 
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Richards Retires 
From North British 


(Continued from page 1) 
Richards had a large knowledge of the 
value of fire insurance risks, and was 
at all times considered a master source 
of information on this subject. 

Mr. Richards’ Insurance Career 

Mr. Richards is 70 years of age. He 
was born in Worcester, Mass., Decem 
ber 16, 1848. After a public school edu- 
cation, he entered the fire insurance 
business in 1874, in the office of the 
New England general agency of the 
Commercial Union located at Boston. 
He was later in the service of the Na- 
tional Board of Fire Underwriters with 
headquarters at Worcester, Mass., from 
November 1874 to April 1877. He then 
became special agent of the Royal and 
Pennsylvania Fire under Foster & Scull 
of Boston until May 1881, when he be- 
came special agent for the Queen for 
its New England field. He remained 
in charge of the New England business 
of that company until his appointment 
to the secretaryship of the National 
Fire of Hartford, April 6, 1887. He was 
elected a member of the board of direc. 
tors of the National Fire in 1895, and 
in December 1896 he was elected vice- 
president in addition to the position 
of secretary. 

In November 1899 he accepted the 
position of manager for the United 
States of North British & Mercantile 
Insurance Company of London and 
Edinburgh, with headquarters in New 
York. He took up the duties in that 
position on January 1, 1900, and has 
continuously occupied same to this date. 

Mr. Richards has occupied a prom- 
inent position on all of the important 
committees connected with the fire in- 
surance business, and has been president 
of the National Board of Fire Under- 
writers. From the council room of fire 
underwriters, Mr. Richards will be 
missed. 

His Friendship Bespoke Loyalty 

As a man and friend, Mr. Richards 
has always been thoughtful of those 
associated with him in his business and 
private life, both in and out of his em- 
ploy, and at the same time has been 
generous in the measure of assistanee 
given to any who sought his advice. 
He possessed a quality rare in men 
who rise to the point of prominence 
achieved by him in his business, which 
is perhaps best noted in a remark o 
one who has long been associated with 
Mr. Richards, in effect that during his 
entire service, he had never known him 
t) raise his voice in reprimand for any 
act that he might have committed in 
te discharge of his duty. 

Mr. Richards had surrounded him- 
self with a business family, all of his 
Cwn choosing, capable and loyal, and 
his leaving 76 William Street will 
have much the same effect as leaving 
his own home. 

Mr. Shallcross’ Insurance Career 

Cecil F. Shallcross who will succeed 


ry : a. 7: Jersey City Organization Operated 
SS ee ie) Plan to Get Cheap Insurance 
for Members 


i rs Twenty-five years ago the First Con 
Moe 


HEE CE 
hea 
a 













a a ry gregational Church of Jersey City start 
see] ar oo ed an insurance organization for the 
Ban) pad aed ki al as fi purpose of making a cheap form of in 
eee we & & ns - Seeee a surance possible - Rs Po who cared 
b ! Peal] to join. The organization was called 
ry [NATIONALUNION sy the “Men’s Club” and met at the Peo- 
oS Se = ple’s Palace. The members have now 
i aqus . decided that the insurance club having 
ay cas served its purpose is to go out of exist 
pets Nari ence, 

ey « 

a 7 Globe & Rutgers Increases. 

& 4 The annual statement of the Globe & 
rac é@ Rutgers Fire Insurance Company shows 
te mas) < 

wen ; gains to have been made during 1918 in 
na ia: practically every column. The assets 
ba: ry of the Company now total $30,389,461, 
in) Coe with a net surplus of $8,824,000. The 
en hes premium income for the year exceeded 
bar 4 COMING! re $20,000,000, with a ratio to losses of bu 
ad) r SS 51 per cent The assets of the 
f Whenever you say, a National Union Special Agent will be on ry Company include $3,753,000 of Liber- 
\s his way . —_ ty Bonds, more than $20,000,000 of other 
: a He talks about service that more than satisfies. To clinch his a government, railroad, municipal and 
ae arguments give us 2n opportunity to prove every statement v's miscellaneous bonds and approximately 

a he makes <a $2,500,000 in cash. 

& Merit is the only basis upon which we make our claims. hol - 

ia You shall be the judge. Ha Self Insurance Wanted = 
ei If you believe, as we believe, that mutual benefits should be the po It is proposed to introduce a bill in 
* basis of every agreement—that a one-sided business policy is hej New York amending the county law 
ta a short-sighted business policy— bal giving . county = > —— 
t . ow . wea jt a ay aggregate amount of insurance requirec 
ry Don't oe behead don’t wait. ve by the towns and apportion the cost 
ad as vette now ; Ne among the towns. It is alleged that 
1a and multiply the value of your minutes. ; ie) certain towns in one county paid pre- 
ae , reg miums of $11,456.88, while the amount 
LY ad of compensation actually paid was only 
(a $1,624.38. In view of these figures it is 
fage kad thought that the county might better 
iy 2] do its own insuring and pay its own 
1a a) claims. 

a toad baxd bel Mc bat Dat Ge ORT DEI Dat CET WR Re DES ee — " 2 
ASAE RAR See Oe ee oe ee eee Work of Columbian National 


William H. Brown, secretary of the 
Columbian National Life, Boston, says 
Mr. Richards is of the new school of as well as now general attorney of the that the paid business of his company 
fire underwriters, prominent among Royal for the United States. In this for year 1918 was $17,907,312; gain in 
whom are Edward Milligan, president, capacity he has been closely associated jnsurance in force, $10,121,935; amount 
Phoenix of Hartford; H. A. Smith, with the business of the Royal and its jn force, December 31, $92,425.590. The 
president, National Fire; N. 8. Bartow, allied companies, including the chair- eorresponding figures for 1917 were: 
vice-president, Queen Instrance Co.; R. manship of the several boards of direc- paid business, $15,818,754; gain in in- 
M. Bissell, president, Hartford Fire; tors of its allied companies and general guyrance in force, $7,873,996; amount in 
Henry Evans, president, Continental, supervision of their finances. force, December 31, 1918, $82,303, 
Fidelity-Phenix and American Eagle; Mr. Shallcross has been president of 655. Since 1908 this company has trans 
K. W. West, vice-president, Glens Falls, tke New York Fire Insurance Ex- acted business wholly on the non-par 
and EK. W. Bigelow, president, St. Paul change; The Eastern Union, and the ticipating plan. 


Fire & Marine. New York Board of Fire Underwriters. 
While only 46 years of age, Mr. Shall- It is expected that Mr. Shallcross will Office Space Available 

cross has had unusual, varied and take up his new position on or before The six story business building at 
extensive underwriting experience May 1. ‘ 138 William Street and the abuttin 
throughout which he has shown excep : ; . five story business building at 92 Ful 
tional grasp and adaptability. He has Worley & Sinclair Arranged Details +.) street, will be converted into office 
been connected with the Royal Insur-, The details of this important change buildings for insurance interests and 
ance Co., for twenty-six years. For in fire underwriting circles in New n-go>tiat ons are already under way for 


four years he was engaged in the home York were all completed by General the leasing of the projected structures 
office and British branches of the Royal, Managers A. Worley and L. Sinclair, of —_— 
and is well informed on British insur- the North British & Mercantile Insur New Director of Merchants 
tnce business. Then he spent three ance Company head office, who have Dan el P. Jones, president of the 
years in India studying fire insurance been in this country for several weeks, Trinidad National Bank, Denver, Colo., 
methods in the general foreign field, before any announcement of its having has succeeded C. F. Best, deceased, on 
and since 1900 he has been successively been completed was made even to the the board of directors of the Merchants 
manager of the New York department, respective offices concerned. Fire. 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Surplus - > 9 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 


Losses Paid by Baltimore Fire, 
1904 . “e” w. <a os 













U. S. Cash Assets, Dec. 31, 1917 $16,153,068.57 


oll 





Liverpool Over $155,000,000.00 | 
AND Condon Losses Paid in the Un 

ano Globe 
surance Zo. 


HUGH R. LOUDON, Manager 
J. B. KREMER, Deputy Manager 
T. A. WEED, Agency Superintendent 
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MARINE DEPARTMENT 














Why British Shipping Succeeds 





Conditions from Which American Underwriters Are Seeking to 
Formulate Proposed Legislation Which Will Establish 
Marine Insurance Here on a Similar Basis— 

Text of British Admiralty Act 


(Continued from February 14 Issue) 


Section II 
Transfers and Transmissions 

A registered ship or a share therein 
(when disposed of to a person quali- 
fied to own a British ship) shall be 
transferred by bill of sale. 

The bill of contain 
description of the ship as is contained 
in the surveyor’s certificate, or some 
other description sufficient to identify 
the ship to the satisfaction of the 
registrar, and shall in the form 
marked A in the first part of the First 
Schedule to this Act, or as near there- 
to as circumstances permit, and shall 
be executed by the transfer in the 
presence of, and be attested by, a wit- 
ness or witnesses. 

Where a registered ship or a share 
therein is transferred, the transferee 
shall not be entitled to be registered 
as owner thereof until he, or, in the 
case of a corporation, has made and 
signed a declaration (in this Act called 
a declaration of transfer) referring to 
the ship, and containing 

(a) a statement of the qualifications 
of the transferee to own a British ship, 
or if the transferee is corporation, of 
such circumstances of the constitution 
and business thereof as prove it to be 
qualified to own a British ship and 

(b) a declaration that, to the best 
of his knowledge and belief, no un- 
qualified person or body of persons 1s 
ent Ued as owner to any legal or bene- 
ficial interest in the ship or any share 
therein. 


sale shall such 


be 


Registry of Transfer 

Every bill of sale for the transfer of 
a registered ship or of a share therein, 
when duly executed, shall be produced 
to the registrar of her port of registry, 
with the declaration of transfer, and 
the registrar shall thereupon enter in 
the register book the name of the 
transferee as owner of the ship or 
share, and shall endorse on the bill of 
sale the fact of that entry having been 
made, with the day and hour thereof. 

Bills of sale of a ship or of a share 
therein shall be entered in the register 
hook in the order of their production 
to the registrar. 

Where the property is registered ship 
or share therein is transmitted to a 
person qualified to own a British ship 
cn the marriage, death, or bankruptcy 
cf any registered owner, or by any 
lawful means other than by a transfer 
under tiis Act: 

(a) That person shall authenticate 
ihe transmission by making and sign- 
ing a declaration (in this Act called a 
declaration of transmission) identify- 
ing the ship and containing the several 
statement hereinbefore required to be 
contained in a declaration of transfer, 


or as near thereto as circumstances 
admit, and also a statement of the 
manner in which and the person to 
whom the property has been trans- 
mitted. 

(b) If the transmission takes place 


by virtue of marriage, the declaration 
shall be accompanied by a copy of the 
register of the marriage or other legal 
evidence cf the celebration thereof, and 
shall declare the identity of the female 
owner. 


(c) IL tue Lransmission is CC nsequcnt 
On Uedih, tne declaraliow OL Latiouius- 
sion shail be accompanied by euch 
evidence as is lor the tyne being re- 
ceivable jin Courts OL Justice as prvool 
ul the tithe OL persons Claiming under 
u bankruptcy. 

(d) if the transmission is consequent 
On death, the declaration OL Ltralsimis- 


s10n shall be accompanied by tae in- 
scrument of representation, or = aust 
ouicial extract therefrom. 

ine registrar, on receipt of the 


Geciarathou OL Lransmission so accom- 
panied, shall enter in the register boo« 
ule name of the person entitied under 
ine transmission as owner of the ship 
vor share the property in which has 
been transmitted, and, where there is 
more than one such person, snail enter 
the names of all those persons, but 
those persons, however numerous, shali 
ior the purpose of the provision of this 
Act with respect to the number of per- 
sons entitled to be registered as own- 
ers, be considered as one person. 
Order for Sale 

Where the property in a registered 
sh.p or share therein is transmitted on 
marriage, death, bankruptcy, or other- 
wise to a person not qualified to own 
«u British ship, then if the ship is 
registered in HEngland or Ireland, the 
High Court, or if the ship is registered 
in Scotland, the Court of Session; or 
if the ship is registered in any British 
possession the court having the prin- 
cipal civil jurisdiction in that posses: 
sion; or if the ship is registered in a 
port of registry established by Order 
in Council under this Act, the British 
court having the principal civil juris- 
diction there; may on application by 
or on behalf of the unqualified person, 
order a sale of the property so trans- 
mitted, and direct that the proceeds 
of the sale, after deducting the expense 
thereof, be pa-d to the person entitled 
under such transmission or otherwise 
as the court directs. : 

The court may require any evidence 
in support of the application they think 
requisite, and may make the order on 
any terms and condition they think 
just, or may refuse to make the order, 
and generally may act in the case as 
the justice of the case required. 

Every such application for sale must 
be made within four weeks after the 
occurrence of the event on which the 
transmission has taken place, or within 
such further time (not exceeding in the 
whole one year from the date of the 
occurrence) as the court allow. 

If such an application is not made 
within the time aforesaid, or if the 
court refuse order for sale, the ship 
or share transmitted shall thereupon 
be subject to forfeiture under this Act. 

Sale by Order of Court 

Where any court, whether under the 
preceding sections of this Act or 
otherwise, order the sale of any ship 
or share therein, the order of the court 
shall contain a declaration vesting in 
some person named by the court the 
right to transfer that ship or share, 
and that person shall thereupon be en- 
titled to transfer the ship or share in 
the same manner and to the same ex- 
tent as if he were the registered owner 
thereof; and every registrar shall obey 
the requisition of the person so named 

(Continued on page 19) 
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Shows Development 
Of London Market 


MANY CHANGES DURING YEAR 








British Paper Shows How Marine 
Practices Have Been Clarified— 
Court Decisions Helped 
The development of the London 
marine insurance market during 1918 
is the subject the following article 
which appears in the current issue of 
“The Policy-Holder,’ a British 

ance journal: 

Compared with the three preceding 
years, 1918 has not produced any start- 
ling incidents. Underwriters had be- 
come acquainted with the problems 
which confronted them. War risks had 
settled into a state where losses, if 
heavy, were sufficiently computable for 
rates to be fixed for long periods. The 
rise in insured values which had been 
so noticeable in the preceding years, 
seems to have reached high water 
mark, and the increases in the cost of 
repairs were neither so frequent nor so 


of 


insur- 


large as in 1917. In the Hull market, 
to which most interest naturally at- 
tuches, the chief event occurred 


through the efforts of owners to obtain, 
less onerous terms from underwriters 
than the latter saw fit to grant. Thus, 
early in the year, an attempt was made 
tc break the agreement between under- 
writers concerning the 15 per cent. 
disbursement clause. This clause, which 
prohibits total loss insurances other 
than those on actual interests at risk, 
such as freight, premiums, etc., is the 
sole factor which keeps insured values 
up to an adequate level, so it is obvious 
how important the observation of the 
agreement concerning its inclusion in 
all Hull policies, is to the underwriting 
community. The market was not slow 
to realize the danger to which it was 
exposed when an attempt was made to 
place several important risks without 
this safeguard, and although one fleet 
is believed to have been covered with- 
out it, a very firm stand on the part of 
the leaders, prevented any further con- 
cessions being granted, and the whole 
market has since observed the 
ment to the letter. The inclusion of 
‘the clause in question in the Institute 
Time Clauses undoubtedly assisted in 
this, and insurances on British vessels 
on other than Institute terms, or their 
equivalent, are practically unknown at 
the present time. 
Criticism of Policy 

Later on in the year the criticism of 
the present form of Marine policy was 
revived. In giving judgment in an in- 
surance case Mr. Justice Bailhache 
ftigmatized the document as “obscure 
and misleading.” This brought forth 
several letters in the shipping press, 
but although the opinions so expressed 
were unanimous in agreeing that re- 
form was necessary, no further steps in 
the matter appear to have been taken. 
The Institute Time clauses however, 
have been altered and amended, the 
amendment being the outcome of a 
somewhat peculiar dispute between 
Underwriters and Assured. The cause 
of the dispute was a vessel, which, be- 


in 


agree-- 


ULNA en 


ing detained in port, was dry-docked 
for repairs and alterations for the own- 
er’s account, the disbursements for 
whcih did not form a claim upon the 
policy. The owners claimed a return 
for lying up “not under average,” but 
the underwriters contended that the 
vessel was a more hazardous risk 
whilst undergoing repairs and therefore 
the return should be based on the “un- 
der average” rate, although no average 
claim on the policy was made. This 
led to the words “not under repair,” 
and “under repair,” being substituted 
for “not under average,” etc., in the 
return clause. 

The alteration in the clause was the 
addition of a clause stipulating that 
Sue and Labor charges shall be adjust- 
ed in the same manner as General 
Average charges and shall attach to 
the policy in the same way. This was 
the outcome of the well known “Flor- 
ence” case, where judgment was given 
against underwriters who had to meet 
large Sue and Labor charges on the 
same terms as Particular Average. 

The question of insured values in the 
hull market is practically settled by the 


1s per cent. Disbursement clause as 
is shown above; for while Total Loss 
insurances are limited to a_ small 
amount, the insured value must per 
force be approximate to the cost of 
replacement. Since the cost of con 
struction and the cost of repairs are 
necessarily intimately connected, it fol 
lows that an adequate replacement 


value is one in which the adjustment 
of Particular Average claims is equi- 
table. The question of values in 
connection with claims under the 
Running Down clause does not arise, 
since the lowest of current values is 
far in excess of the statutory liability 
of the insured vessel. 
Hull Underwriting 

With regard to the results of hull 
underwriting during 1918 and the pre- 
ceding year, it is of course impossible 
to conjecture. The results of the years 
immediately anterior to these give lit- 
tle help in forming an opinion, for it is 
evident that neither of these years is 
completely wound up yet. Indeed, 
heavy claims on the 1914 account are 
still presented for settlement from time 
to time, and the effect of deferred re- 
pairs, undecided law cases, and, per 
haps most of all, cases of loss wher 
there is a doubt as to which policy, 
war or marine, shall bear the loss, still 
further postpones the date at which any 
recent year’s account can be consider 
ed competely wound up. There seems 
to be a general opinion, however, that 
those who expect more than a small 
prefit on these years’ hall risks, are 
unduly optimistic. 


Inter-State Fire Statement 

The Inter-State Fire, Detroit, Mich., 
closed the year with —— assets; 
capital stock, paid, $259,15 reserve for 
unearned premiums, onep reserve 
for losses, $45,358; reserve for re-in 
surance, $20,586; reserve for bills and 
taxes, $1,367; surplus, $58,547. Record 
in 1918: Net premiums, $365,014; total 
income, $406,832; gain in assets, $25,- 
825; gain in surplus, $7,632. Caivin A. 
Palmer, president, Wiliam A. Eldridge, 
secretary, Sherwood PD. Andrus, vice 
president and managing underwriter. 


New Jersey Insurance Co. 


Capital: 
One Million Dollars 


C. P. STEWART, President 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 





WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill, H.H. INGALLS, Mgr. 


PACIFIC COAST DEPT-.: Mills Bldg., San Francisco, Cal.,W.W. ALVERSON, Mgr. 
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1885 Thirty-Third Annual Statement 1919 


OF THE 


GRANITE STATE FIRE 
INSURANCE COMPANY 


of PORTSMOUTH, N. H. 


CALVIN PAGE, President JOSEPH O. HOBBS, Vice-President 


ALFRED F. HOWARD, Secretary JOHN W. EMERY, Ass’t Secretary 
DECEMBER 31, 1918 
ASSETS 
State, City and Railroad Bonds..........cccccccccccccces $1,004,127.17 
NE SEE IN PN in kw teresa Nas eaenlea ase 97,377.00 
ee Ee ere renee aetna 97,640.00 
I) a I isi Sc a ak as any eisa ealé es Knead ee Gea 18,200.00 
First Morteages on Real Batate......<cccccoscccssccvvece 53,800.00 
ee ee SE ns no nes nvneav ogee vebesaneeneeds 165,289.58 


Agents’ Balance, net 171,342.24 
I FI a re a at . 923.61 
RR Sian ey mana ay RE ete, ean apet SL anl Gd 19,634.74 


WO tha csueu sn Ub Ave veasree GNKM eed tee $1,648,334.17 
LIABILITIES 

SOON BUN 55a: 5 0 5.0) 5-05 is aden View wee ROWSE AM Wem news $ 97,565.57 

Reserve for unearned premiums...............ceceeceeces 977,268.39 

= eg ice, DRE CE OPE Cae 36,909.94 


Capital Stock paid up 200,000.00 


Pe PS oe ve 6th ness ob ee dann Keke ean CaS wees 336,590.27 
WE ear orno Gerd sated sae en ee eabaleteeee $1,648,334.17 
THE WILLIAM H. KENZEL CO. 
METROPOLITAN AGENTS 
19 Liberty Street - - - New York City 











Why British Shipping Succeeds '‘° the exercise of any other power 
(Continued from page 18) the court) on the application of any 
in respect of any such transfer to the interested person make an order pro 
same extent as if such person were the hibiting for a time specified any deal 
registered owner. ing with a ship or any share therein 
Hach of the following courts, namely: and the court may make the order any 
(a) In England or Ireland the High terms or conditions they think just, 
Court. or may refuse to make the order 
(b) In Scottand the Court of Session aad discharge the order when made 
(c) In any British possession the with or WHRGRS CONS, One generally 
court having the principal civil jurisdic. ™@®Y @¢t In the case as the justice 
tion in that possession; and the ee Sees and every registrar 
(d) in the case of a port of registry without being made ~ pany = the 
established by Order in Council under PTO&® ding, shall on being served with 
this Act, the British court having the the order or an official copy thereof 
principal civil jurisdiction they may if chey the same 
the court think fit (without prejudice (To be continued) 
INSURANCE CO., LTD. 
THE YORKSHIRE 8c" Rea 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 


AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 
DUBOIS, United States Managers ERNEST B. BOYD, 
Manager FRANK B. MARTIN, Asst. Manager. 
New York Life Insurance & Trust Co., U. S. Trustee, No. 52 Wall St., New York 
DEPARTMENT MANAGERS: 


FRANK & 


Underwriting 


METROPOLITAN  oocccccccccccces Willard S. Brown & Co . New York, N. Y 
Pi) De cccsspepeasestegeee, SEMEN catecécevacttedouhs San Francisco, Cal 
CAROLINA-VIRGINIA .......... Ta, aes . Greensboro, N. ¢ 
SOUTHEASTERN _...ccccccccccces Dargan & Turner ,........ .Atlanta, Ga 

EA. & MISSISSIPPI ........000¢ ee ere .New Orleans, La 








HENRY J. HOUGE, J. H. VREELAND 


STRENGTH INTEGRITY 


SERVICE 








JAMES H. BREWSTER, Mer 
Assistant Secretaries Hartford, Conn. 
A Broad Underwriting Service to Agents 








Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 
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Marine Underwriting is Being Seriously 
Considered by Some Newer Companies 


About a year ago, in the first article 
which appeared in this column, we 
drew attention to the fact of a new 
coctrine and theory which was being 
preached by clever marine brokers to 
sume of the newer marine’ under- 
writers, which was to the effect that if 
an underwriter accepted all the busi- 
ness which was offered from time to 
time, at what the brokers offering the 
business deemed fair and adequate 
rates, that after all was done and said, 
an underwriter was bound to make a 
profit and strike an average. 

Sufficient time has elapsed, and an 
ubundance of losses have been incurred 
by underwriters following this theory, 
that the fallacy of the same is now ap- 
parent to most marine underwriters 
who believed that such a theory could 
There 


“hand- 


be put in successful operation. 
ere any number of signs or 
writings on the wall” that several offi 
ces which, during the war period, were 
over-liberal as to rates and conditions 
as far as the assured were concerned, 
on their marire underwriting, are now 
pursuing a more conservative course, 
ond are following along the line of 
some of the older established offices, 


and in the near future, all indications 
point to the fact, that better rates and 
conditions should be obtainable in the 
New York market on marine risks. 

The brokers nowadays report that 
they have not the same facilities for 
placing business at low rates and lib- 
eral conditions as during the war 
period. It is quite evident that the re- 
sult of liberal underwriting methods on 
marine business, to obtain war pre- 
mium, is at an end, It undoubtedly 
must have been costly to the principals 
of the underwriters who attempted to 
prove the theory expounded, but never- 
theless, they have obtained their ex- 
perience at a cost, and the only real 
knowledge that can be derived in any 
undertaking is from experience  al- 
though experience at times may prove 
costly and bitter. 

Unless some additional newcomers 
ere entering the field to obtain the 
same experience which others have 
learned at a monetary cost, there is 
certainly a possibility in the near fu- 
ture for improvement in marine insur 
ance conditions in the New York mar 


ket. 


OBSERVER. 


Underwriters in United States 
Will Get Food Ship Insurance 


Reports that insurance on food to be 
shipped by the international food com- 
mission to devastated Europe would be 
handled by a few companies are dis- 
credited by a statement from Washing- 
ton authorities that the insurance would 
be taken out in representative Amer 
ican companies. 

Premature reports had it that the 
insurance was to be apportioned 
among a limited number of companies. 
The majority of ‘the |companies includ- 
ed in the origina! list were British, and 
it was intimated that these interests 
dominated the situation. 

The recognition of the American com- 
panies was based on a report filed with 
the food administration and the Emer- 
gency Fleet Corporation, in which it 
was recommended that the infant Amer- 
ican marine insurance system be en- 
couraged. This report was made by a 
special committee appointed by the two 
boards and was headed by Hendon 
Chubb of Chubb & Sons. 

The Chubb agency represents a num- 
ber of British companies, and on ac 
count of that fact and the fact that 
British ‘companies had handled a large 
volume of other business, it was as- 
sumed that the recommendation in the 
report, that the commissions insure 
their shipments “as before,”’ meant that 
they insure them with the same com- 
panies. 

This assumption proved to be an er- 
ror and it now seems that the business 
is to be divided in equal shares among 
all interested parties. 


Marine underwriters believe the de- 
cision will prove of incalculabie benefit 
to the growing system of American 
marine insurance. They have been en- 
deavoring to obtain recognition from 
the government boards for several 
months, and the fact that success has 
been won in this instance leads them 
to hope that in the end they will be ac- 
corded recognition in the insurance of 
the hulls \controlled by the Emergency 
Fleet Corporation. 

Loss for American Underwriters 

The fact that some of this business 
has leen placed through American of- 
fices and in American companies is in- 
dicated by the following, reprinted 
from the February 7 edition of The 
Eastern Underwriter, in connection 
with the loss of the new steamer 
“Piave”: ; 

“The most unfortunate loss reported 
during the month, and one which was 
placed exclusively with American of- 
fices doing business in the City of New 
York, was the steamer “PIAVE,” a ves- 
sel of 
tonnage, built by the Federal Shipbuild- 
ing Co. of Newark, N. J. in 1918, owned 
by the United States Shipping Board, 
Emergency Fleet Corporation, the hull 
of which is insured in the Government 
Fund and shou'd be valued in the neigh- 
borhood of two million dollars.- This 
vessel was loaded with a cargo of food 
stuffs, valued at $1,600,000, with pos- 
sibly $400,000 prepaid freight. The 
cargo was shipped by the United States 
Food Administration and/or Grain 





LEWIS & GENDAR, Inc. 


6,465 gross tons, 4,457 net reg. 


New York City Agents 


Commonwealth Insurance Co. of New York 
Telephones: John 63-64-65 QNE LIBERTY STREET, NEW YORK CITY 


Brooklyn and Suburban Agency 
Northern Asse, Co., Ltd. of Eng. Firemen’s Inc. Co. of New Jersey 
Commonwealth Ins. Co, of N. Y. Globe & Rutgers Inc. of N. Y. 
Detroit F. & M. Ins. Co. of Mich. Employers’ Lia. Assce. Corp. of London 
145 MONTAGUE STREET, BROOKLYN—NEW YORK 
Teliphones: Main 6370-6371-6372 
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Companies Do Not 
Want Wooden Boats 


SHIPPING BOARD'S DILEMMA 
Seeking Governmental Bureau’ to 
Carry Risks on Recently Con- 


structed Merchant Vessels 


Chairman Hurley of the Shipping 
Board and Senator Duncan U. Fletcher, 
chairman of the senate committee on 
commerce, have strongly advocated ad- 
ditional governmental insurance ma- 
chinery for the insuranre by the gov- 
ernment of merchant ships end cargoes 
at “reasonable rates.” These gentle- 
men claim that private company rates 
are too high and that commerce is han- 
dicapped. They advocate a plan simi- 
lar to that of the War Risk Bureau. 
They also claim that marine insurance 
is dominated by British interests. 

Risks Not Wanted 

The New York marine underwriters 
take the position that they are inde- 
pendent of foreign marine insurance 
markets. The companies would be glad 
to be relieved of the burden of insur- 
ing the large fleet of wooden steamers 
built by the government. The com- 
panies have just received a claim of 
$1,600,000 on the steamer Piave which 
was allowed to strand off Deal, Eng- 
land. It was manned by a United States 
Navy crew. 

Wooden Ships Poor Risks 

One underwriter has replied to Mr. 
Hurley in this manner: 

“As to the English underwriters dis- 
criminating against American built ves- 
sels, IT must say that I have not seen 
any evidence of this and I have not 
seen where English underwriters have 
charged any higher rates than Ameri- 
can companies, and in many cases the 
English underwriters were willing to 
write these vessels at less rates than 
the American companies. 

“The inspectors of English as well as 
American companies have surveyed 


Corporation, who heretofore during the 
period of the war, had been carrying 
their own marine and war risk in the 
Government Fund, and it was only re- 
cently decided to place marine insurance 
in the New York market with Amer- 
ican Companies, and the shipment on 
this vessel was one of the first two 
shipments which were’ placed with 
American Companies.” 


these vessels and while they approve 
the vessels built of steel, they do not 
consider the wooden vessels fit for 
trans-Atlantic service or long voyages, 
and this seems tq be borne out by the 
fact that the very first vessel that tried 
to make the voyage, the ‘Accoma,’ was 
a total loss. 

“Inspectors generally have come to 
the conclusion, that these vessels have 
not been properly constructed and are 
not a suitable type of vessel for the 
voyages referred to. Furthermore, ow- 
ing to their build, they have a small 
coal capacity. The inspectors will pass 
these vessels for coastwise trade and to 
the West Indies with cargoes such as 
coal, lumber and other cargoes not 
easily damaged. These vessels, owing 
to their poor construction, will leak 
more than the approved vessels on 
which companies charge regular rates. 

“As to the steel vessels, on some 
of these vessels built in the Great 
Lakes without cargo battens and no 
wooden, tank top covers, additional 
rates are charged, but these additional 
rates would be charged anyway on any 
vessel that did not have these fittings 
so as to insure delivery of a dry cargo.” 

Experience Has Been Bad 

William H. McGee, president of the 
National Board of Marine Underwriters 
has said that the insurance companies 
have been placed in a_ false light 
through the action of the Shipping 
Board in carrying its own protection or 
steel craft built for the Emergency 
Fleet Corporation and asking private 
underwriters to insure the “undesirable 
wooden vessels and the auxiliary pow- 
ered hulls.” The latter ships, Mr. Me 
Gee says, were of faulty construction. 
He cited several government built 
wooden cargo carriers that had “gone 
to pieces” and declared that others had 
been “hastily and poorly built by men 
who knew nothing about shipbuilding.” 

Mr. McGee said that private under- 
writers had been to a large extent pre- 
vented from making examination of 
vessels to ascertain their condition, but 
despite this rates were at least as low 
and in many cases lower than in 1914. 


DO YOU NEED 


An Experienced 


MAPPER and PLACER? 


The Eastern Underwriter knows of a 
man, an ex-soldier, who can fill such < 
position. 
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Insurance Exchange, CHICAGO 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 


- 45 Wall St. NEW YORK 
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Great Eastern Casualty Company 
° NEW TAX IMPOSED ORGANIZED 1892 
Automobile Schedule oe —_ ' 
For Newark Changed Monthly and Weekly Premium Dis- 55 John Street, New York 
ah ability Companies Hit Hard By 
Eh . WE 7 “OTT New Federal Revenue Act - 
MOVED FROM FIVE TO FOUR 
on By the provisions of the new Federa! The New York Insurance Department in a recent examina- 
— Pat peng santo Rating Revenue Act the casualty companies lion Says: 
—Plans for Correctly Ascertaining res e : enti Nias sasittocildts onic ° . 
ace at Uihnees seliing health and accident insurance “While the business of the Company has increased, 
8 on the monthly and weekly payment its liabiliti ] sf » | ' > 
a Bose df abilities have borne a decreasing ratio to the 
Since the Bureau issued its announce- P!@8 will face a heavy additional tax. admitted assets and the surplus a corresponding in- 
ments relative to the new automobile On the monthly business a tax of crease in the ratio to liabilities. The growth of the 
liability and property damage rates on twenty per cent. is placed upon the first Company, therefore, has been healthy. 
the list price basis, it has been decided month's premium. On the weekly pre ea > : 
ne place Newark N. a: i Schedule De tae oe ee de ae Se Phe affairs of the Company are being efficie ntly and 
instead of Schedule 5. Opposition de- | ; e ee aah shlsi conservative ‘ly conducted. 0 - ; 
veloped early in |connection with the imposed upon the first week’s premium. og Liberal reserves have been 
aah af Ue oar Goad. ik eer Gnnen, aia In view of this new imposition three set aside for outstanding losses and other lik vbility 
would have resulted from placing Companies are known to have decided items, and policyholde rs are bei ‘ing accorded fair and 
Newark in Schedule 5. to have their agents remit to the home equilable treatment.” 
The new rates have been made ef- lice fifty per cent. of the first month's 
fective in Louisville March 1 instead Premium. One other company has de 
of April 1, as originally planned. cided to advance all rates ten per cent. ne og ° 
The fundamenta: reasons for chang- Some time ago the North American Over Three and a Half Million Dollars Paid in Claims 
ing the basis of rating from horsepower ccident put in operation the plan of e 
to list price lie in the present difficulty having its agents remit to the home of- Cash Capital UEC ree VELLTECTEE COOOL Eo. $350,000.00 
aay = or on ¢ ‘eliable fice fifty per cent of the first month’s 
regarding horsepower as a_ reliable ice ity } * 
basis. Horsepower is calculated upon premium and last year it derived about Surplus to Policyholders. er : . . $584,137.21 
a formula which is no longer of value 439,000 from this source to offset extra 
for rate making. Certain cars are said t&xes and increased expense generatly. 
to develop two or three times the horse It is well known that under the usual Are) W ry 
power indicated by the formula. En- procedure the companies doing ithis LINES RITTEN 
gines have been so changed and im- line of business lose money on every ° \ * 
proved that the old formula is no ion- policy which is not renewed after the Accident-Health (Commercial and Indus- 
ger reliable, and it was not thought ad- first month. It costs about 35 cents net ° > ’ ° 
visable to try to introdujce a new form- to issue a policy. trial) —Burglary—I late Glass—Automobile 
a Teams and General Liabili 
yeneral Li 
Closed Car Rates TWENTY-SIXTH YEAR , ability. 
It has been asked why closed cars ace he 
have been rated higher than open Manager Lawson of London Guarantee Agency applications will be considered for unoccupied 
bodies. It is explained that the opera- & Accident Presents Good 
tor of a closed car cannot signal as well Statement for 1918 territory. 
as one operating the other type. Besides, oa sl 
the closed car is usually heavier. Again. General Manager Fred W. Lawson — —_——____-— —_——__—— — : 
it is often the case that the operator of ot thee tacos Gearon P : Necid 5 ——e  ee — <== — 
einai cease ie ae . considerable s da muarantee & Accident, ~hauffeurs ree : t 
a closed car is 1 person of conside i le CSikiees tein Gitta a abieae : Better iitaanaiiiiee chaume ur operate at any time 
means and in suits for damages his ago, has authorized a statement of the private pleasure car or cars? 
financial standing militates against him the Company's affairs after its 26th Statistics Wanted 4. What was the average mileage 
in the awards of juries. ‘ _ year in the United States, which for each private pleasure car in 
Under the horsepower basis there onows a wonderful growth during 1918, LIST PRICE BASIS CHANGES sured during the last twelve 
had developed a certain amount of ad TI ts 1 : , > a , months? (Merely an approxi 
verse selection against the companies. $C assets have increased from $8,- : 2 : mate figure to the nearest thous 
Those companies which made their own 568,169 to $12,025,766 and the United Raters Should Know Number of eee — 


rates recognized the inequalities of the 
horsepower basis and refused risks en 
such cars as developed high powers, 
while the same companies made special 


drives for other cars for which the 
horsepower formula worked out more 
favorably for them. 


Studying Mileage Problems 
Rating having taken the trend toward 


recognition of congestion and mileage, 
additional statistical information is be 
ing sought on these features. It is 


thought that it will in time be possible 
to handle the mileage problem satis 
factorily. Speedometers are now being 


made which it is believed will be prac 
tical for purposes of obtaining a truth- 
ful record of mileage. That is, speedo- 


meters that will not ordinarily be tam- 
pered with. Of ‘course it is not to be 
assumed that any such speedometer 
cannot be manipulated but the fact re 
mains that a large proportion of those 
Who operate cars would not either take 
the trouble or be inclined to tamper 


with the mechanism for the purpose of 
affecting their rate. Most anybody 
could beat a gas meter or an electric 
meter if he chose to make it a 
Stidy, but how many actually do 
it? Besides, if the use of these new 
Speedometers became general, legisla- 


tion could be obtained imposing a heavy 
penalty upon improper use of them, just 
48 is now the case with other meters. 


Business Has Picked’ Up 

The manager of a New York com- 
Pany’s industrial health and accident 
department says that since January 1 
business has been simply rolling in. 
Before the year closed business was at 
4 standstill, this manager says. He is 
unable to ascribe the sudden change to 
any particular cause. 














States branch has on deposit with state 





























Chauffeurs Employed—Also Average 


insurance departments and Inited Mileage Traveled 

States trustees $8,177,282 for the pro- ia 

el of its policyholders in this The new list price basis for writing 
‘ liability and property damage insur 

The Company’s liabilities are as fol- ayee on private pleasure cars will re 
lows, the 1917 figures being given in quire changes in the keeping of 
parenthesis: Claim reserves, cCom- gtatistics. The Bureau representatives 
pensation and liability, $5,326,108 ($3, at the last hearing before the board of 
247,167); credit department $179,569 y;eferees were reminded of the lack of 
($166,807); all other departments $266, automobile experience which the auto 
250 ($231,415). Reserve for unearned jobile committee has had to make 
premiums $3,037,827 ($2,479,077); for rates with. The Bureau points out that 
taxes $195,726 ($190,143); for return jy the companies expect to have rates 
premiums, reinsurance, commissions that will adequately measure the haz 
and all other liabilities $926,384 ($472, ard of each type of risk it is necessary 
950); for Federal taxes $525,000 ($ that more experience be obtained in 
none), for contingencies $500,000) the future than has been in the past 
($725,000). Surplus on policyholders’ The companies are requested to ob 
account $1,068,499 ($1,055,610). In tain the following information in their 
1917 the amount deposited with insur- application blanks for each private 
ance departments and United States pleasure car insured, for statistical cod 
trustees was $5,966,920. ing purposes: 

The company has branch offices and 1. How many chauffeurs employed 
general agencies in Philadelphia, Fred- to operate the private pleasure 
erick, Md., Boston, Seranton, Provi- car or cars insured? 
dence and Richmond. 2. How many persons other than 
‘a 

Residence theft insurance at one-third the former 
rates. This is every broker’s opportunity. Call for 


Policy. 








General Building 











particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


Something New 
| 
| 
| 


PHILADELPHIA 











and miles.) 


Reasons for Request 


Statistics are desired regarding the 
lirst two, so that the committee may 
prove whether the chauffeur dyiven 
cur is more or less hazardous than the 
car driven by members of family, and 
if so, to what extent 

The third question is asked in order 
that the committee may be prepared 
n advance with reliable tatistics if 
the mileage basis should prove feasible 
ut any future time Even if it should 
not, the committee will obtain infor 
mation respecting the average mileage 
of each list price range and for each 
usage of car, and for doctors, real 
estate agents, etc., and the average 
mileage in each territory The infor 
mation will be of help in many ways 

In addition to the three items listed 
above, it might be well for the com 
panies to ask the following, suggests 
the Bureau 

1. How many cars does the assur 

ed own that are not listed in the 
above schedule? 

This fourth question is proposed for 
the reason that companies are finding 
it difficult in many instances to abide 
by the experience rating rule respecting 
the submission of all eligible risks 
Quite often risks that are eligible have 


been written in two or three companies 


Clarence B. Beardsley Dead 


Clarence B. Beardsley, a special 


agent attached to the New York branch 
office of tue Aetna Life and its affiliated 
companies, died February 14, after a 
brief attack of pneumonia, brought on 
by influenza. Mr. Beardsley was widely 
known and highly esteemed in New 


York insurance circles for his ability as 
a liability underwriter 
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tunity of earning their living, and it is 
your duty and my duty, as Americans, Brokers At . ! 
to assist in finding the opportunity. It An established ——e with 
you know a returned soldier and sailor New York headquarters is shone - de- :) 
who is without a position, make it your velop its New York field and seeks connec- 
] , J Chop: t88 W ¢ 
personal business to secure one for tions with reliable agents and brokers in 
eae the metropolitan district, for automobile, | 
him. burglary, plate glass, surety and fidelity 
* * * lines, For special service and_ rep- 
resentation, 
Another German Idea Address: BROKERING FACILITIES 
A bill introduced in New York by THE EASTERN UNDERWRITER, Te 
Assemblyman Welch gives the govern- 105 William Street, oh 
ing boards of counties, cities and towns r 
}ermission to establish local insurance = 
tunds to provide against accident or 790,113 ($1,004,183). Liabilities: _Re- fo 
, mn death to their employes. The bill is an Serve for losses, $573,649 ($262,271) ; 
Arra human skull. The lecture was able and ’ : DT A Sea . e@9n9 
Club Dinner nged exhaustive and included, first, percent. #mendment to the workmen's compen- res po for unearned soar $203,,- y 
The Casualty ;: Surety Ch LS eee ae , , sg ; “ aw 813 ($92,529); for taxes and miscel- as 
The i ualty ind Sure ty lub of ages of actual periods of disability, acd, * Lion law. ol "$10,000 ($10,000): ese 1 
New York will hold an informal dinner econd, periods cf claims, of infectious * ¢ ¢ aneous, $10, (910, ); premiums to 
‘ebruary 25. ; " ge & Chemica’ ua, +2005 ‘ sate . a ; - paid in advance, $36,625 (none); capi- ‘ 
Ke bruary », at the Drug & Chemie eases, compiled by Dr. Fisher from 27,- New Firm in Newark lok ah alee d surplus. $375.00( ur 
Club, 100 William Street. Robert W. 000 records. This lecture, as well as J. Herbert Reid, superintendent of Se ee ee See Wi 
Bonynge will speak on workmen’s com ‘ rei3 oes oe ee he health and accident department of ($375,000); earned surplus, $591,026 ju 
: ; others to be del.vered by physicians, the health and accident departinent O eo, . . ie : s $1.42 
pensation insurance. He is counsel for : eee Gr ait. the Aetna Life. in Newark. has resign- (°254,384). Income: Premiums, $1,420,- su 
' , , : ‘ ; largely medical directors of casualty the Aetna Life, in Newark, has resig 540 ($645,003); total ine 2, $1,488,083 
the New York State Industrial Commis ee rt : os ree el ais ag te ee 3S , 540 ($645,003); total income, $1,488,083 ot 
: 4 . er ee companies, will be put in printed form, ¢ 1 to enter the firm of Raymond, Ston aoa . Ad 2 ae oc eet 
sion, Secretay Miller of the National . ¢ . eee , Reid. wi ‘11 represent the Aetn: ($678,154). Disbursements: Losses paid fo 
Port . ; : ‘ and will be an important and valuable’ «& eid, who will represen d * #919 Qf5 ($210,610): dividends t stock 
Association will discuss impending dan addition to the library of every ad- a8 special agents in their Newark office. ??)"" & ($210,6 ys dividends to stock- ou 
gers affecting the insurance interests. rs ia a eo ; aa te holders, $22,500 ($22,500); dividends to th 
The club rooms will be open at five °" ; ie in policyhelders, $200,909 ($93,012) ; re-in- hil 
o'clock. The dinner is to be at 6.30. Has New Policy suranice, $16,478 ($6,977); Pennsylvania ha 
Members may invite one guest. Mutual Entering New York The Bankers Accident, Des Moines, Compensation Rating Bureau $14,620 ot 
i oe & The Merchants Mutual Automebile is issuing what it calls a definite in- ($8.350); operating expenses, $173,055 
Liability, Buffalo, is about to enter come disability policy, paying weekly ($89,289); total disbursements, $738,- 
Claim Association Active New York city territory and will be indemnity only—no death benefit. It is 477 ($430,737); balance income, $749,- N 


members were elected at 
meeting of the Accident 


Five new 
the regular 


represented by a Brooklyn agency. 
+ * *” 


Trying to Help Soldiers 


issued only to men, on an annual pre- 
mium basis and contains some highly 
attractive features. 


606 ($247,417). Included in premium is 
additional premiums by the 
adjustments of 1917 policies 





payroll 

















& Health Claim Association of New * * which were estimated at $175,000. 
York, February 14, at the Globe In H. G. B. Alexander, president of the ae le Cl 
demnity’s office Chairman Ralph Mir- Continental Casualty, Chicago, has is Pennsylvania Association’s Figures : 
den presided. Membership is now seven- sued an appeal to help the returning The Pennsylvania Manufacturers’ As- Foreign Managers Here 
ty, comprised wholly of menin charge of soldiers to obtain employment. He sociation Casualty Insurance Company, General Manager T. M. BE. Armstrong, M 
accident and health claim departmeots says: “It is your patriotic duty as an Philadelphia, has issued the following 0! the Ocean and General Manager H. 
of the casualty companies represented American citizen to assist in every comparative statement of business in ©. Thiselton, of the London Guarantee 
in New York. A new feature at this way possible our soldiers and sailors 1918 and 1917, the 1917 figures being quot- «& Accident are visiting the United 
meeting was the discussion of difficult who are in need of positions. Both ed in parenthesis: Investments, jcost, States branches of those companies. | 
and intricate claims taken from the those heroes of America, who fought $1,419,504 ($7,59,095); cash, $65,173 ($9,- - 7." pu 
records of a company. Dr. Judson C. for the cause of liberty in) Fra:ce, 534); premiums in course of collection, Model Health Bill tel 
Fisher, chief medical examiner of the who stood, like a stone wall, between $107,899 ($44,621); accrued interest, A model bill for health conservation ne 
Globe Indemnity, delivered an address you and me and the German Army, acd $11,505 ($12,278); branch office cash ac- has been prepared by the Insurance rel 
on diseases of the head, as related to also those of our boys who were wil- counts, $11,032, ($3,655); estimated pre- Economics Seciety of America. Caspies an 
ace‘dent and illness, illustrated on a ling to fight and did all that they could) mium increase by payrotl adjustments, may be obtained from C. D. Babcock, lis 
blackboard, and with the aid of a to that end, are entitled to an opp x $175,000 ($175,000); total assets, $1,- secretary, Majestic Building, Detroit. ] 
lis' 
sel 
d 3 len 
SSTABLISHED 1869 U. S. BRANCH 1892 2 ter 
: ig 
~ que 
LONDON GUARANTEE & ACCIDENT COMPANY, Ltd : 
9 3 § Ra 
A 
gor 
OF LONDON, ENGLAND h 
26th Annual United States Branch Statement Py 
DECEMBER 31, 1918 sn 
t 
ASSETS LIABILITIES Puc 
Government, State, Municipal, Railroad, and Public Utility Clzim Reserve: D 
Bonds : . ; a ; $8,435, 125.57 Coripensation and Liability Departments..... i yon $5,326,108.43 - 
First. Mortgages on Rea! Estate 000.01 \s required by Insurance Department of New York 
Cash on Hote and in Benk.. Pts Crecit Department teeteenes kanes heal eed 179,569.33 i, 
=e All cther Departments .,........... READS ae nn Pe ene ee Se 266,650.00 Ge 
BUCOTORE GUS AME BECHUOK 65 ook ccsccccssevcececere pee ee 125,348.08 Reserve ior Unearned Premiums .......... aiakdeeaeiaaavein 3,037 ,827.95 Sav: 
Premiums not over three months due in course of collection —2,385,448.06 Reserve for Taxes .. 000s Mane eeccsensescesseessssccesssnseees 195,726.67 Id 
Reserve for Return Premiums, Re-insurance, Commissions, Il! 
PE Ge IE. IOS, © piv civcoine geese donanceesesees veawseee 926,384.27 4. ( 
525,000.00 6: 
All other Assets 367,710.43 —$12,025,766.32 000.00 6; E 
—_—_— 7 $10,957 ,266.65 ven 
SURPLUS TO POLICYHOLDERS 1,068,499.67 ~ 
$12,025,766.32 art 


WITH INSURANCE DEPARTMENTS 


Deposited $8, 177,281.88 | 


AND UNITED STATES TRUSTEE 
M 
Writes: Werkmen’s Compensation, Employers’ Liability, General Liability, Workmen’s Collective, Elevator, ; = 
Teams, Automobile, General Accident, Health, Credit, Burglary and Boiler Insurance. Ks 
HEAD OFFICE, CHICAGO, ILLINOIS ile 
F. W. LAWSON, General Manager Lo 


HALLER & CO., 
General Agents, Maryland and So. Pennsylvania, Frederick, Md. 
M. J. OMALLEY & CO., 
General Agents, Dime Savings Bank Bldg., Scranton, Pa. 
F. W. PORTER & H. V. GODBOLD, , 
General Agents, Virginia and North Carolina, 420 Mutual Building, 5 
Richmond, Va. 


STOKES, PACKARD, HAUGHTON & SMITH, 
Resident Managers, Middle Dept., 434 Walnut St., Philadelphia, Pa. 
ELMER A. LORD & COMPANY, 

Resident Managers, New England Dept., 145 Milk St., Boston, Mass. 
GALLIVAN & O’DONNELL 
General Agents, Rooms 25 and 26 Wileox Bldg., 48 Custom House 
Street, Providence, R. IL. 
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CASUALTY AND SURETY POINTERS 











or: 
The Harmon Agency, Osh- study of his needs, along insurance 

How One kosh, Wis., representing lines, convinces not only us but him 
Man the Travelers has been is required to round out full and com- 
Does It particularly successful in Plete and proper insurance coverage. 
: - * We have in Oshkosh approximately 

selling accident insurance. ,° : fees : 

John C. Harmon of that agency, told °7999 people, in the towns of Neenah 


The Eastern Underwriter of a plan he 
and his brother follow which they have 
found of much value. He 

“Whatever success my brother and 
I have had in selling insurance has been 
ascribed to the fact that after a cus- 
tomer has given us an order for insur- 
ance in one branch of the various ‘tines 


says: 


we handle, we are doing him an in- 
justice if we do not sell him all the in- 
surance he has been carrying with 


others and can properly change without 
forfeiture (such as life insurance) in 
our agency, with our companies and 
the service that they and we can give 
him, and then to supplement what he 
has been carrying by adding to it such 
other lines of protection as a careful 


Mew Automobile 
Rate Schedules 


STATES LISTED 


More Extended Description of Terri- 
Divisions Will Be Issued 
By Bureau 


CITIES AND 


torial 


Last week The Eastern Underwriter 
published a condensed description of 
territories by states and «ities, in con- 
nection with other explanatory matter 
relative to the new automobite liability 
and property damage rates based upon 
list price of car. 

Presented here is a more 
list of the territorial divisions. 
schedule to be issued by the 


extended 
The rate 
jureau is 


lengthy and it sets forth exactly what 
territory surrounding any given town 
is to be ineluded in that point when 


quoting rate. The following list gives 
the names of all the cities named in the 


Rate Scheduie. 

Alabama—Virmingham, 5; Mobile, 6; Mont 

gomery, 6: balance of state, 7 

Arizona—Kintire state, 7 

Arkansas— Fort Smith, 6; Little Rock, 6; bal 
e of state, 7 

California—Alameda. 6: Berkeley, 6; Fresno, 

6; Los Angeles, 6; Oakland, 6; Pasadena, 6; 

San Diego, 6; Sacramento, 6; San Francisco, 6; 

San Jose, 6; Stockton, 6: balance of tate, 7 
Colorado—Colorado Springs, 6; Denver, 6: 

Pueblo, 6; balance of state, 7 
Connecticut—Entire state, 6 

Delaware—Entire State, 6 








District of Columbia—See Washington, D. ‘ 
Florida—Jacksonville, 6; Pensacola, 6; Tam 
. 6: balance of state, 7. 
Georgia—-Atlanta, 5: Augusta, 6; Macon, 6 
Savannah, 6; balance of state, 7. 
Idaho—Boise, 6; balanes f state, 7 
Ilinois—Aurora, 6; Bloomington, 6; Chicago 
Chicago suburban, 4; Danville, 6; Decatur 
6; East Dubuque, 6; East St. Louis, 6; Elin 
Evanston, 4: Joliet, 6: Moline, 6; Peoria, 6; 
Muncy, 6: Rockford, 6; Rock Island, 6; Spring 
Id. 6; balance of state. 7 
Indiana—Anderson, 6: Kast Chicago, 6; Ell 
itt, 6; Evansville, 6: Fort Wayne, 6; Ind 
Polis. 5: Jeffersonville, 6; Kokomo, 6; Lafa 
insport, 6; Marion, 6: Muncie, 6; 
\ 6: Richmond, 6; South Bend, 6 
J ‘ute, 6; Vincennes, 6; balance of 
state, 7 
Towa-—Thy lington, 6; Cedar Rapids, 6; Clin 
ton, 6; Council Bluffs. 6: Davenport, 6; Des 
Mo hes, 6; Dubuque, 6; Fort Dodge, 6; Keo 
uk, 6 larshalltown, 6; Mason City. 6; Mu 
tine, 6; Ottumwa, @: Sioux City, 6; Waterloo, 
6; halane tr state, 7. 
_ Kansas Kansas City, 5; Topeka, 6; Wichita 
alance of state, 7 
Kentucky Covington, 6; Lexington, 6; Loui 
©, 5; Newport,-6; Paducah, 6: balance of 
state. 7 
Louisiana New Orleans, 6: Shreveport, 6; 
ler counties, 6: balance of state, 7 
Maine—f\1 state, 6 
Maryland Baltimore, 5: balance of state 
Assachusetts—PBoston, 3: balance of state. 6 
_ Michigan Bay City,,6: Battle Creek, 6: De 
yt. 4; Flint, 6; Grand Rapids, 6; Jackson. 6; 
amazon, 6; Lansing, 6; Muskegon, 6; Sag 
Mi 6; balance of state, 7, 
D innesota Minneapolis and St. Paul, 
aly 6; halance of state, 7 
, Mississippi —Jackson, 6: Meridian, 6; Vicks- 


Tg, 


Mise): balance of state, 7. 


Sourl—Joplin; 6; Kansas City, 5: Spring 


and Menasha approximately 15,000 
more, a total which should roughly ap- 


proximate 50,000 from which in 1918 
our paid for premiums were $225,000 


plus, or the equivalent of $5.00 per 
capita for the combined population and 


it has all been secured on the above 
outlined logical plan plus Harmon 
Service. Of this $225,000, the Trave 


ers paid for premiums from our office 
were $138,000, plus.” J. C. Harmon’s 
connection with The Travelers dates 
back to 1903. At one time he was 
manager of the Company’s branch of 
fice at Milwaukee. With his brother he 
has developed a strong and reliable in 
suramce agency at Oshkosh, Wisconsin, 
and is regarded as one of the Com- 
pany’s most reliable representatives. 


field, 6; St. Joseph, 6; St. Louis, 4; balance of 
tate, 7 

Montana 
Nebraska 


balance of state, 7 
Omaha, 6; South 


Butte, 6; 
Lincoln, 6; 
Omaha, 6; balance of 

Nevada—Entire state, 

New Hampshire—[ntire state, 6 

New Jersey—Jersey Cit 
Newark ; balance of state, 6 

New Mexico—Entire state, 7. 

New York-New York City, 1; New York 
Suburban, 2; Buffalo, 4; Rocheste > oyra 
cuse, 5; balanee of state, 6 
North Carolina—(Charlotte, 6: Raleigh, 6; 
Durham, 6; Wilmington, 6; Winston-Salem, 6; 
balance of state, 7. 

North Dakota—Entire state, 

Ohio—Cleveland, 4; Cincinnati 
state, 6 

Oklahoma 
6; balance of state, 7, 

Oregon —Portland, 6; balance of 

Pennsylvania—Philadelphia, 
balance of state, 6 

Rhode Island—l’ro 
state, 6 

South Carolina Charleston, 6; 
Spartanburg, ¢ balance of state 


balance of 


Oklahoma, 6; Muskogee, 6; Tulsa 


state, 7 
Pittsburgh, 4; 


vidence, 3:  balanes of 


Columbia, 6; 


South Dakota—Entire state, 7 

Tennessee Chattanooga, 6; Knoxville, 6; 
Memphis, 6; Nashville, 6; balance of state, 7, 
Texas—Austin. 6; Beaumont, 6; Dallas, 6: El 
Paso, 6; Fort Worth, 6; Galveston, 6; Houston 
6 San Antonio, 6; Waco, 6; balance of 
tate, 7 

Utah—Oxden, 6; Salt Lake City, 6; bala 
of state, 7 

Vermont—Entire state, 6 
Virginia—l.ynchburg, 6; Newport New 6; 
Norfolk, 6; Petersburg, 6; Portsmouth, ¢: Rich 
mond, 6; Roanoke, 6: balance of state, 7 
Washington—Bellingham, 6: Everett, 6: North 
Yakima. 6: Seattle, 6: Spokane, 6: Tacoma. ¢ 
Walla Walla, 6: halance of state 


Washington, D. C.-—Entir« District, 6 


West Virginia—harleston, 6: Huntington, ¢ 
Parkersburg 6; Wheeling, 6;  balanec 
tate, 7 

Wisconsin--Fau Claire, 6; Fond du Lac, 6; 
Green Bay. 6: Kenosha, 6: La (Cr ©, 6: Mad 
on, 6; Milwaukee, 6; Oshkosh, 6; Racine, 6; 
Sheboygan, 6: Superior, 6; balance of state, 7 
Wyoming—Entire state, 7 


STATE FUND’S EXPERIENCE 


New York Compensation Carrier De- 
clares Ten Per Cent. Dividend 
and Makes Statement 
The New York State Insurance Fund, 
has declared a dividend of 10 per cent. 
This is the first general dividend de 
clared by the State Fund since 1915 
In making this announcement the man 
agers of the Fund say that the rates of 


the State Fund are approximately 15 
per cent. lower than those of casualty 
companies. The ratio of management 


eipts was 75 
Net premiums writ 


exepnses to premium rec 
per cent. in 1918 


ten in 1918 were $3,332,842, an increase 
of about $600,000 over 1917 

The ratio of incurred losses to earn 
ed premiums on the business of 1918 


was 50.5 per cent., which is much lower 


than 1917. The improvement over the 
preceding year in this respect was due 
mainly to substantial additions to the 
premium receipts, resulting from lar- 


ger payrolis. 

Following is a statement of 
sets and the liabilities of the 
Fund as of December 31, 1918: 


the as- 
State 


W. E. SMALL, President 


PETER EPES, Agency- Manager 


Georgia Casualty Company 


E. P. AMERINE, Sec’y 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








Surplus and 


teserves to Policyholders Over Two Million Dollars 


HOMIE OFFICE: MACON, GEORGIA 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 
EUGENE H. WINSLOW, President 

S. Wm. Burton, Sec. 

RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec, 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 

| 

| Liability, Accident 
Burglary,Boiler and 
Credit Insurance 





THE SIGN OF GOOD CASUALTY INSURANCE 





Estapblisneo 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
JOHN STREET 


New York 


55 


Elmer A. Lord &Co. 
145 Milk St., Boston 
Resident Managers 


1868 New England 














Assets; Investment, $4,508,743; cash 
in bank, $656,712; accrued 
$51,741; policyholders accounts, 
G16; total, $5,453,212 


Liabilities: Reserve 


$436, 


for losses, $3 


516,116; for deferred claim expenses, 


$266,011; for unearned premiums, $157 


986; for current expense $336,175; 
for experience fluctuat’on, $200,000; for 
ecurities fluctuation, $124,455; for divi 
dends to be paid, $235,258; total, $4, 
636.002. Surplus, $817,210 

The Fund has about 12 per cent. of 
the business in New York State 

Travelers Indemnity 

The Travelers Indemnity Company, 
of Hartford, had a very satisfactory ex 
perience during 1918. The Company’ 
ennual financial statement as of Janu 
ary 1 shows assets of $5,082,147. The 


a capital of $1,000,000 and 
$622,831 The total pre 
for 1918 amounted to 
divided: property damage 


Company ha 
a surplus of 
nium income 
$4.021,789, 





and collision, $1,749,551; steam boiler 
end flywheel, 376,590; accident and 
health, $226 2239; workmen’s compensa 
tion and liability, $705,87¢ burglary, 
‘510.102; plate $266,891; interest 
ard dividend $186,549 The Travel 
ers Indemnity waid claim in 1918 
amounting to $1,193,180. The increase 
in reserves amounted to $814,077. Total 


payments to policyholder $4,202,854; 
paid for prevention of accident by in 
spection, $1,038 940, and its increase in 
total income amounted to $1,122,419 


New Jersey Rates Made 


The Compensation Rating & Inspec 
tion Bureau of New Jersey has issued 
rates and classification on the follow 


ing plants: Wilson-Imperia] Company, 
Newark; Harrison Lock and Electro 
plating Company, Newark; Hemingway 


& Co., jound Brook; United Dye 
Corp., Perth Amboy; E. R. Squibb & 
Sons, New Brunswick; High Products 


& Chemical Co., Irvington; Central 


interest, 


Dyestuff & Chemical Co, Newark: Leh 


man Brothers, Hoboken; Organic Py id 
ucts and Color Co.,, Mlizabethport; 
American Metal Moulding Co.. Newark 
Get This Thought Now 

The Traveters, Hartford, describes 
the present wave of burglaries and 
hold-ups as “The new epidemic.” The 
Campany is issuing some particular’y 
food literature for the use of agents 
who wish to take advantage of the 
splendid opportunity now offered to 
write burglary insurance and its kin 
dred lines in large amounts to all sorts 


of individuals and busine 
The premiums are large 
missions liberal 


8 institutions 


and the com 


Messenger Service Insurance. 
Senator Walker has introduced in the 
New York Legislature a bill which adds 
new Section 399 to the general business 
law, requiring messenger companies to 
assume liability for the delivery of 
property or money entrusted to mes 


engers supplied by them. The person 
engaging a messenger may declare the 
value of the property or money and a 
receipt therefor must be issued The 
messenger company may limit its lia 
bility to $300, and exact a reasonable 
and just fee for such insurance 


Lieutenant Frizzell Returns 


Lieutenant Charles F. Frizzell, Jr., son 
of the vice-president of the Royal In- 
demnity, has returned from France 
where he was severely wounded 

Has Over $500,000 

The Employers Indemnity Corpora 
tion, Kansas City, has filed a state 
ment showing a surplus to policyhold 
ers of $505,714 


William J. Mackay Dead 
William J. Mackay, vice-preside’t of 
the Sprinefield Fire & Marine, dod 
February 16 ° 
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We Have— 


A GOOD NAME—The Old Line Life Insurance Company of America. 
A GOOD RECORD—Sce the Annual Figures Since Organization 

A GOOD TRADEMARK—One that Fits and One that Hits. 

A GOOD LINE OF LIFE POLICIES—Many Forms for Many Kinds of 


Prospects. 
A GOOD LINE OF ACCIDENT AND HEALTH CONTRACTS. 
A GOOD AGENCY CONTRACT—Direct With the Home Office. 
A GOOD DEAL— Applied to Agents and Policyholders. 


A GOOD TERRITORY—Operating for Years in Wisconsin, Illinois and 
Michigan. and Contemplating Applying for 
License in lowa, Minnesota and Possibly Several 
Other States. 


You Can Make All of These Yours 








Graded by amount of assets, there are many millionaire insurance organi- 
zations in the United States and Canada, including Life, Fire, Marine, 
Casualty, Surety, ete. Ina real test of strength among these companies 
THE OLD LINE LIFE INSURANCE COMPANY OF AMERICA is among 


those at the head of the list. 


THE OLD LINE LIFE INSURANCE COMPANY 
OF AMERICA 


RUPERT F. FRY, President JNO. E. REILLY, Secretary 


MILWAUKEE 
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OUR BONDS GUARANTEE INTEGRITY” 





CASUALTY 
INSURANCE 


SURETY 
BONDS 


A Progressive 


NEW YORK SURETY AND CASUALTY 





Company 


CHARLES H. HOLLAND, PRESIDENT 
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